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NJ. Agents Realistic On Auto Rates, But Pacific Indemnity 
Cautious On Merit Plans, Profit Sharing Settles Cal. Agent 


’ By EUGENE G. DOWNEY 


TRENTON—At the midyear meeting 
‘of New Jersey Assn. of Insurance 
» Agents here, Ira F. Weisbart, presi- 
';dent, told a press conference that he 
would be willing to see auto rates cut. 
Although it would mean less dollars 
-*tohim on auto policies, he would spend 
) less time handling claims and more 
'\stime expanding profitable lines. 

He said he hoped the peak of auto- 
mobile rates was being reached and 
perhaps reductions could start by 1961, 
based on improved underwriting ex- 
, perience. 

The New Jersey association appears 
cautious about such developments as 
‘safe driver plans and profit-sharing 
agreements between companies and 
, gents, and is not taking an official 
stand on commissions. 

Asked to comment on the Barrett- 
- Russo commission bill sponsored in 
New York by agents and brokers, Mr. 
Weisbart noted that his commissions 
sare essentially a part of the agent- 
company contract and therefore a mat- 
ter for negotiation by each agent with 
Seach of his companies. 

On profit-sharing agreements, Mr. 
Weisbart said that the same individu- 
‘al negotiation should apply, with the 
agent left to make his own decision. 
, Ihe association holds no official po- 
sition on profit-sharing agreements, 
but corridor talk on the subject indi- 
»cated that agents felt that while these 
plans were admirable for larger agen- 





Plaintitt Attorneys 
Seek To Bar Court 
Limit On Their Fees 


&, Five bills have been introduced in 

the New York legislature to prohibit 
courts from limiting the contingent 
fees charged by plaintiff attorneys. 
One of the bills has passed thes- 
sembly and now is in the senate. 
Strong effort is being exerted to get 
the legislation through. 

Recently the U. S. Supreme Court 
declined to review a decision of the 
Slate supreme court to fix contingent 
fees. A limitation on such fees in 
tegligence actions has been in effect 
- Manhattan and the Bronx. since 

1957, 

The plaintiff’s attorney fee limits in 
the two boroughs are 50% of the first 

$1,000 of damage recovered, 40% of 
} 


j 


_the next $2,000, 35% of the next $22,- 
000, and 25% of the amount above 
$25,000. 


It is reported the administration de- 
| cided at a cabinet meeting this week 
| not to propose a plan for health insur- 

’ ance on beneficiaries under OASI. By 
thus removing the pressure on the 
Democrats to beat whatever the Re- 
Republicans sponsored, the Forand 
bill, it is understood, at least tempo- 
tarily is stalled in the House ways and 
means committee. 


' Forand Bill Stalled 
‘ 


~ 





cies, from the viewpoint of smaller 
agencies one large loss would be suf- 
ficient to disqualify them from con- 
tingent commissions for a period of 
seven years. 

The Big-I advertising campaign was 
a topic of unofficial discussions. Ap- 
parently some New Jersey agents ex- 
pect some fireworks at the NAIA 
midyear meeting in Cincinnati next 
month. Some agents, they feel, are 
not entirely “sold” on TV. 

There are areas in many states 
where TV reception is non-existent, 
or where the number of stations is 
limited. Some agents even feel that 
TV may be losing its appeal for the 
public, and that newspaper and mag- 
azine advertising is less of a fleeting 
thing. Also, agents tend to disagree on 
the value of TV programs for one area 
as against another. 


Big Agencies And The Big-I 


There seems to be less concern now 
about the suggestion that large met- 
ropolitan agencies were not supporting 
the Big I campaign as well as they 


should. Increasing interest of the com- 
(CONTINUED ON PAGE 22 


Can't Require 
Stock Insurance 
In Oklahoma 


Commissioner Hunt of Oklahoma 
has ordered the member companies of 
St. Louis insurance group to cease re- 
quiring that mortgage borrowers in- 
sure their dwellings in stock companies 
only. 

The group has loaned money on 
home purchases in Oklahoma, and 
has made it a requirement that bor- 
rowers purchase stock company insur- 
ance. The mutuals complained to the 
department, which held a hearing. The 
St. Louis companies admitted the 
practice and said other lenders fol- 
lowed it also. 





Gives Power To Reject 


The commissioner noted that the 
state law gives the lender the power to 
reject a mortgage insurance policy on 
“reasonable grounds,” but he _ said 
“limitations having no bearing 
upon the (lender’s) financial interest 
in the mortgaged property are not rea- 
sonable grounds upon which an insur- 
ance company selected by the mortga- 
gor may be deprived of issuing a policy 
covering the mortgaged property in 
satisfaction of the insurance require- 
ments of the mortgage. Disapproval of 
an insurer by a lender of money based 
only on the distinction between mu- 
tual insurance companies and stock 
companies is not a disapproval based 
on ‘reasonable grounds’ within the 
meaning of the pertinent statutes.” 

Should the St. Louis group want to 
appeal, a likely avenue would be 
through district court. Mr. Hunt said 
if the companies failed to appeal but 

(CONTINUED ON PAGE 25) 


Suit Independently 


A settlement agreement has been 
reached between Pacific Indemnity and 
California League of Independent In- 
surance Producers (CLIP) in the anti- 
trust litigation over automobile com- 
mission reductions. Pacific Indemnity 
was one of the seven defendants in the 
agents’ action for damages allegedly 
resulting when companies reduced 
both rates and commissions on auto 
insurance. 

The Pacific Indemnity-CLIP agree- 
ment releases the insurer from the 
litigation “without any admission of 
any kind by any party,” according to 
the covenant signed by Joseph L. Ali- 
oto for the agents and Gordon H. 
Snow, chief counsel of Pacific Indem- 
nity. 

The other company defendants are 
understood not to be negotiating. Five 
of the companies have filed a counter- 
suit to the agents’ action charging an 
anti-trust conspiracy to fix minimum 
commissions and asking $6.7 million 
in damages. They accuse the agents of 
conspiracy to charge “excessive insur- 
ance rates” and to obtain “unjustifi- 
able commissions.” Pacific Indemnity 
did not file in this action nor did 
United Pacific, the sixth insurer in 
the case. 

A statement from Pacific Indemnity 
says the settlement reflects its policy 
“of disposing of problems affecting its 
agency relationships over the confer- 
ence table rather than in a courtroom. 
Under the terms of this settlement, 
Pacific Indemnity has agreed to meet 
individually with the agents involved 
to discuss and negotiate scales of com- 
missions and has also agreed to negoti- 
ate with them regarding the disposi- 
tion of all issues raised in this action.” 

Essential provisions of the agree- 
ment are as follows: 

Pacific Indemnity offers to reim- 
burse any agent-plaintiff who has 

(CONTINUED ON PAGE 29) 


Schedule Hearings 
On Proposed AR 
Changes In Cal. 


Uniform Surcharges, 
Commission Revisions 
Basis Of New Plan 


SAN FRANCISCO—The California 
auto assigned risk situation, which 
has been cause for increasing concern 
in recent months, is getting some 
drastic remedial proposals. An exten- 
sive series of amendments to the Cal- 
ifornia assigned risk plan were filed 
with Commissioner McConnell on 
March 15. Before approving or dis- 
approving these amendments, the com- 
missioner will hold public hearings in 
San Francisco on April 5 and in Los 
Angeles on April 8. It is expected that 
these hearings will result in some real 
fireworks. 

Following the hearings, the com- 
missioner will rule on the amend- 
ments, and those approved will be- 
come effective at some date in the 
near future. Effective date will be at 
least 30 days following the hearings. 

For some time—and with a strong 
upsurge in tempo following the intro- 
duction of the safe driver plan there 
—the California department has been 
besieged with complaints concerning 
high rate quotations on automobile 
which have resulted from the appli- 
cation of high surcharges of various 
kinds. Some companies have begun to 
levy substantial surcharges on as- 
signed risk insured even though many 
applicants are “fault free” drivers who 
were forced into the plan by market 
conditions brought about by highly 
selective underwriting. 

High quotations have on numerous 
occasions been brought to the atten- 
tion of members of the legislature. For 
some time, there has existed the 

(CONTINUED ON PAGE 29) 





Construction has 
been started on 
American’s new 
Los Angeles office, 
shown in an archi- 
tect’s drawing. The 
four story building, 
with more than 
53,000 square feet 
of space, will be 
located at 520 
South Virgil Av- 
enue. The two up- 
per floors will 
house nearly 250 
employes. The first 
two floors will be 
leased. The office 
will have electron- 
ic equipment. 
There will be a 
parking area to ac- 
commodate more 











than 100 cars, and 


an employe’s patio lounge on the roof. The Los Angeles office supervises Ari- 
zona and 10 counties in southern California. 
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As Insurers Move Into Strange Lines 


As insurance companies move into 
fields that are unfamiliar to them, the 
need for underwriting talent will in- 
crease rather than diminish, Herbert 
S. Brewer of Lockport, past president 
of New York State Assn. of Insurance 
Agents, told Casualty & Surety Club 
of Buffalo at its March meeting. 

In particular, he said, those who un- 
derstand and can deal with the fire 
and casualty lines and notably the li- 
ability and surety will exert a compe- 
titive edge for their companies as the 
expansion of the business into all lines 
accelerates. 

For reasons of economy, which in- 
clude reasons of competition, the drive 
to reduce fragmentation of marketing 
in insurance is strong, Mr. Brewer de- 
clared. It is widely accepted—and it is 
going to go a lot further than it has 
gone to date. 

This explains why companies have 
revised administrative operation to 
follow new patterns—to treat all per- 
sonal business, for example, as a unit 
throughout the entire insurance struc- 
ture, with the possible exception of 
claims but often even there. It is why 
companies are separating all direct 
damage coverages into one pile and all 
third party including workmen’s com- 
pensation into another. 


Explains Many Things 


This drive into all lines marketing 
also explains some of the revisions in 
field, supervisory and executive func- 
tioning—to accord with the demands 
being made on the company struc- 
ture and operation for marketing an- 
swers. It explains the fever for pack- 
aging, the hurry to get into payment 
plans, and, in large measure, the rapid 
enlargement of the insurance corpo- 
rate bases to include life insurance. 

“It would be foolish for us to sit 
back and consider these moves as of 
little importance or of only temporary 
significance,” Mr. Brewer observed. 
“Just because there is an astonishing 
amount of fumbling and stumbling go- 
ing on doesn’t mean that this isn’t the 
track the business will run on. It is. 
You are involved in it whether you 
like it or not.” 

To start with, he said, casualty and 
surety people have to become inter- 
ested in the other lines, to read about 
and understand them. They have to 


Munro Group 1959 
Results Impressive 


Prudential-Skandia-Hudson rein- 
surance group premium writings in 
1959 rose 28% to $16,709,205. Earned 
loss ratio was 52.2 and written expense 
ratio was 43.4. Underwriting profit and 
investment income approximated $1 
million before taxes. 

Premium writings were $8,354,603 
for Prudential; $6,683,681 for Skandia, 
and $1,670,921 for Hudson. Policyhold- 
ers surplus of the respective companies 
stood at $8,257,800, $7,611,289, and 
$2,952,917. Assets of the three com- 
panies were $17,746,530, $15,127,745, 
and $4,865,772. 

Combined assets of just under $38 
million were up almost 10% over 1958. 
Combined policyholders surplus rose 
substantially to $18,822,000. 

The group’s financial strength was 
reflected in the policyholders surplus 
ratio of 140 and a U. S. government 
bond ratio of 90% to unearned pre- 
mium reserve. 





see how these other lines fit into the 
modern pattern of insurance manu- 
facture and distribution. 

“But it will be a serious mistake if 
you, your companies, or the agents— 
but particularly if you—abandon con- 
stant attention to an old problem— 
underwriting. That is one art of the 
business. It is indigenous to fire and 
casualty, but is so vital to casualty 
and surety that I don’t see how any 
easy and inexpensive substitute can 
ever be found for it.” 


Perils Of Liability 


Underwriting has its essential place 
in every line. But in the area of liabil- 
ity it is perilous to take a man’s mon- 
ey before the underwriter has some 
idea of who he is and what he might 
do to the insurer, Mr. Brewer pointed 
out. Every time there is an offer of 
insurance in casualty and surety, the 
underwriter may be sorry he ever saw 
the guy, and the company may be 
sorry for 20 years. Few character defi- 
ciencies and even few waistline ex- 
cesses will prevent the prospect from 
buying life insurance at some price. 
But there are so many reasons for not 
selling 100/500 liability to anyone that 
it is a wonder such coverage is ever 
sold. The buyer’s character, ability, 
housekeeping, and attitude toward 
other drivers on the road—all have a 
vital bearing on whether the under- 
writer wants to take his money or 
not. 

Underwriting always has been an 
art, Mr. Brewer said. The trouble has 

(CONTINUED ON PAGE 28) 


Terms Underwriting Far More Important Weber Is Elected 


Senior V-P Of AIU 


American International Underwrit- 
ers has advanced Alfred Weber from 
vice-president to 
the newly created 
position of senior 
vice-president. Mr. 
Weber has_ been 
with AIU nearly 
30 years. In 1941 
he went to Havana 
to help establish 
two new compa- 
nies in the AIU 
network. He man- 
aged fire and auto 
business in Latin 
America and was 
placed in charge of all AIU operations 
there in 1948. 

He was treasurer of AIU from 1951 
to 1958 when he was elected vice-pres- 
ident in charge of world wide auto op- 
erations. In his new post, he will add 
to his duties world wide casualty un- 
derwriting supervision formerly under 
L. C. Richardson Jr. Mr. Richardson 
requested retirement two years ahead 
of schedule to take a position with 
Socony-Mobil Oil Co. 


Levin Upton & Glink Open House 

Clients, friends and well-wishers at- 
tended an open house last week given 
by the Chicago insurance law firm of 
Levin, Upton & Glink, at which Sam 
Levin, the principal partner, intro- 
duced his associates, R. C. Upton, R. M. 
Glink, and N. G. Brenner Jr. and 
William Elman. 

Mr. Levin is one of the popular per- 
sonalities on the Chicago insurance 





Alfred Weber 


scene. 
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Saltmarsh Chairman 
Of Ind. Lumbermens, 
Beall New Presiden} 


I. G. Saltmarsh, for 17 years presi. 
dent and general manager of Indiang 
Lumbermens Mutual, has resigned 
from that position, but has been elect. 
ed chairman. Gold E. Beall has been 
elected president and general manag. 
er. Mr. Beall had been vice-presidey 
and assistant general manager and jg 
succeeded in this post by Herbert 4 
Pasch, former vice-president and as, 
sistant general manager. 

Hugh L. Mulligan becomes residen 
vice-president in charge of the Al. 
bany, N. Y., branch office, where he 
has been manager of operations. 

Mr. Saltmarsh is marking his 50th 
year with Indiana Lumbermens Mv- 
tual, having joined the company as 3 
field man in 1910. Prior to that he was 
a local agent in Seymour, Ind. He was 
elected assistant secretary in 1931, sec-{ . 
retary in 1935, and president in 1943, 








He has been treasurer of the National 






























1. G. Saltmarsh G. E. Beall 
Assn. of Mutual Insurance Companies} » 
since 1947. 

Mr. Beall joined the company in 
1914 as an office boy, when he was 18. 
He moved through the auditing and 
underwriting departments 
elected assistant secretary 
secretary in 1946, a director in 1952 
and was elected vice-president and as 
sistant general manager in 1954. 

Mr. Pasch also began his career wit 
the company at the age of 18, in 1924 
His chief experience was in produc- 
tion. He was elected to the board in 
1954 and was made a vice-president 
in 1957. 

Mr. Mulligan joined the company as 
a special agent in 1942, and he estab- 
lished an agency plant in New York 
and the New England states. He was 
installed as manager of the Albany 
branch when the new building theré 
was completed in 1959. 


NFPA Annual To Consider 


Alterations To Fire Code 


National Fire Protection Assn. will 
hold its five-day annual meeting 
starting May 16 at Queen Elizabeth 
Hotel, Montreal. About 2,000 persons 
are expected to attend, and speakers 
will be drawn from the U.S., Canada, | 
Great Britain, Japan and Germany. 

Changes and additions to the na-| 
tional fire codes, prepared and pub-| 
lished annually by the association, | 
are to be debated and acted upon. 

Among subjects to be discussed | 
will be modern timber agg ert 
chemical processing safety, develop- 
ments in extinguishing agents, and, 
flammable liquid hazards. Topics wil) 
also include a report on a study of 
fatal fires, improved safety in schoo | 
buildings, hospital operating room fire| 
hazards, and methods to improve fire 
protection for libraries and museums. 

There will be a concurrent meeting 
of Fire Marshals Assn. of North 








America, a section of NFPA. 
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North, south, east or west, MERITmatic is the best! 
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Sanada, 















ny. 
he na- hel oe - se 
d pub-| And a complete answer it is. MERITmatic is competitively expirations. Decreases overhead, increases income. 
j ion, rice yy > aT € « i > ‘ slivera ‘ ° P ‘ , . » 
ciat priced. Written with a ball-point pen and delivered on Want to sell instead of bookkeep? Earn instead of jugele 
‘ cl I jugg 
scussed | spot. Automatically renewable and payable quarterly or papers? Be an Insureman. Sell MERITmatic! Details? 
ruction, semi-annually, But it’s still quality protection in a top Just ask us! 
»velop- . Dy 
vagy A company, and with local agency service. nn? Rs 
Ss, an ‘ : : : , / ; MERIT matic not yet available in all states. Details on request. 
‘es will Completely in line with Insuremanship*, 
| Phe le AMERICAN GUARANTEE & LIABILITY INSURANCE COMPANY 
u Bo Zurich-American’s concept of modern selling eitiliates ¢ ZURICH INSURANCE COMPANY 
school | ZURICH LIFE INSURANCE COMPANY 
om fire | ...cut out the paper w ork...get down to the sell. Head office + 135 South LaSalle Street, Chicago 3, Illinois 
ve fire MERITmatic bookkeeping is handled by elee- OFFICESIN PRINCIPAL CITIES: New York, Boston, Providence, New Haven, 
1seums. ; : : ey aes Buffalo, Amsterdam, Orange, Philadelphia, Pittsbu Baltimore, 
neeting tronic brain. Sends notices, pays commissions Greensboro, Charleston, Savannah, Atlanta, Birmingham, Canton, 
- Cleveland, Cincinnati, Detroit, Grand Rapids, Minneap s, Milwaukee 
North monthly (new and renewal). Agent owns all Chicagn, Sacheon, Oniten, S& leek, Munccs Cite, Concer, Seatte 
Portland, Sacramento, San Francisco, Fresno, Los Angeles, Phoenix. 
©1959 Zurich-American Insurance Companies *TM 
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II! Completes Its 
Staff Organization 


Charles C. Clarke has been named 
assistant manager in charge of press 





Robert McKay 


Charles C. Clarke 


relations and publications of Insurance 
Information Institute and Robert 
McKay becomes secretary-treasurer 
and assistant manager in charge of 
field programs. 

The staff organization of III has 
been completed with these and other 
appointments in New York and at the 
regional offices. The general manager 
is J. Carroll Bateman, whose appoint- 
ment was announced at the end of 
January. 

Mr. Clarke has been director of 
public relations in the midwest for 
Assn. of Casualty & Surety Companies, 
and before that was associate editor of 
THE NATIONAL UNDERWRITER. Mr. 
McKay has been assistant manager of 
Eastern Underwriters Assn. 

In other appointments at New York, 
Paul Blaisdell, who has been director 
of the public and traffic safety division 
in the accident prevention department 
of Assn. of Casualty & Surety Com- 
panies, becomes director of special 
activities of III. Director of the press 
relations division is John C. Loeser, 
formerly publicity director of the Na- 
tional Bureau, and the assistant direc- 
tor is Howard Sigmand, formerly pub- 
lic relations associate of Assn. of 
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Records In 1959 For 
Bituminous Casualty 


Bituminous Casualty in 1959 had a 
premium volume of $32,429,000, up 
$6,340,000. The 1959 increase of 22.5% 
was the largest single year’s gain in 
history. The company ended the year 
with a gross surplus of $12,913,772, a 
gain of about $800,000. 

Underwriting gain was $66,105, 
which, according to President F. B. 
White, was “considered highly satis- 
factory in view of our large gain in 
writings and the inherent penalizing 
effect of prepaid expenses.” 

Assets at Dec. 31 were $58,163,054 as 
compared with $51,324,416 at the close 
of 1958. State and local taxes and fees 
were $621,645 and federal income 
taxes were $436,312. 





Casualty & Surety Companies. John D. 
Craigie, former assistant publicity 
director of the National Bureau, is the 
press relations representative. 

In the publications division, Chand- 
ler Jordan is editor of the Casualty & 
Surety Journal, and Paul Gesner is 
publications editor. Mr. Jordan was 
public relations associate with Assn. of 
Casualty & Surety Companies, and Mr. 
Gesner was staff editor of the National 
Board. 

In the regional offices, Walter D. 
Dithmer is in charge of the midwest 
unit at Chicago; Myles W. Smith, the 
Pacific office at San Francisco; Lloyd 
F. Palmer, the southwest office at 
Oklahoma City, and Robert M. McFar- 
land Jr., the southeastern office. 

Mr. Dithmer has been assistant 
manager of Western Underwriters 
Assn.; Mr. Smith has handled the Pac- 
ific office of Assn. of Casualty & Sure- 
ty Companies and Mr. Palmer the 
southwest office of that organization, 
while Mr. McFarland has been assist- 
ant secretary of SEUA. A. M. Thomas- 
son, southeastern public. relations 
manager of Assn. of Casualty & Surety 
Companies, continues with III in a 
similar capacity at Tallahassee. 
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REINSURANCE BROKERS |: 
Exclusively } 


More thar a quarter century of constant 
progress and growth through unexcelled 
service to insurance companies. 


* ACCIDENT AND HEALTH 


A. E. STRUDWICK CoO. 


Minneapolis 2, Minnesota / 
, 


Large Enough to ‘Serve You Well... 
Small Enough to Want to 


LOO 


* AVIATION 
* LIFE 

* MARINE 
* HAIL 


208 South LaSalle Street 
Chicago 4, Illinois 
CEntral 6-9141 
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Feb. Fire Losses 
Decreased 1.4% 


Estimated fire losses in the U. S. 
during February amounted to $96,782,- 
000, according to the National Board, 
a decrease of 1.4% from losses in Feb- 
ruary, 1959. 

Losses for the first two months of 
1960 now total $189,731,000, a decrease 
of 10.1% from the same period last 
year. 


Jury Awards $94,000 
To Receiver Of Inland 
Empire In Ala. Case 


A federal court jury at Birmingham 
has awarded Continental Bank & 
Trust Co. there, receiver of Inland 
Empire, damages of $94,890 against 
Leslie L. Gwaltney, former Alabama 
insurance superintendent. The suit, 
against Mr. Gwaltney and three other 
defendants, grew out of the alleged 
“wrongful disposal of bonds on deposit 
with the state treasury in 1956.” 

Inland Empire claimed that Royal 
American of Huntsville, Ala., owed it 
$602,951. A judgment for the full 
amount had been entered by the fed- 
eral court in favor of Inland Empire 
and against Royal American but the 
latter had been liquidated and had no 
funds. 


Sued The Commissioner 


However, Continental Bank & Trust 
proceeded against Mr. Gwaltney and 
John Brandon, former state treasurer. 
The Inland Empire receiver argued 
that a $100,000 deposit by Royal 
American with the state was released 
before Messrs. Gwaltney and Brandon 
determined whether it was needed to 
protect creditors. 

Mr. Brandon, Louis B. Nagy, who 
had been treasurer of Royal Ameri- 
can, and Frank Barefield, a_ state 
treasury employe, were cleared of lia- 
bility by the jury’s verdict, and the 
entire $94,890 in damages was assessed 
against Mr. Gwaltney. 


Defendents Stay Ahead 


The summary by Cook County Jury 
Verdict Reporter of cases in the week 
ending March 18 shows the defend- 
ants winning nine of 15 decisions, but 
damages awarded amounted to $105,- 
936, the biggest being $63,000 for an 
auto accident in which one of the de- 
fendants was the city of Chicago. 

Since the courts opened Sept. 1, 
1959, damages awarded through March 
18 are $4,154,185 out of a total re- 
quested damages of $7,898,445. 

However, the defendants continue 
to win in the majority of the decisions, 
holding a lead of 173 to 151. In a talk 
before a local Lions Club, David W. 
Shand of Zurich, representing Illinois 
Insurance Information Service, com- 
mented that the preponderance of de- 
cisions for defendants indicates that 
Cook County juries are getting away 
from the give-away attitude and are 
even falling behind some of the down- 
state juries in deciding against insur- 
ers. 


O’Connor At Chicago Claim Assn. 

E. H. O’Connor, managing director 
of Insurance Economics Society, will 
discuss Forand-type legislation at the 
Chicago Claim Assn.’s April 13 meet- 
ing to be held at the Continental Club. 


Corroon & Reynolds has appointed 
Talbot, Bird & Co. U. S. marine man- 
agers of the four insurers in the group. 
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Wetherley President 
Of American M.&G. 


R. L. Wetherley has been named 
president of American Marine & Gen- 
eral to succeed Earl D. Patton who 
continues as a director. John F. Smith 
has been named vice-president in addi- 
tion to secretary-treasurer. 

Mr. Wetherly, who is deputy U. §, 
manager of Northern of London, joined 
the organization in England in 1926, 
He was named overseas manager in 
1954, asssistant U. S. manager in 1957, 
and deputy U. S. manager in 1959. Mr, 
Smith has been with the company since 
1920. 

Merger plans were recently an- 
nounced by Employers Liability and 
Northern. 


N. Y. Commission Bill 
Amended; See Approval 


The Barrett-Russo measure—New 
York’s so-called “commission bill’— 
has been amended to provide that it 
will remain in force until April 1, 
1961. According to New York State 
Assn. of Insurance Agents, the pur- 
pose of this change is to provide for 
a complete study of the over-all prob- 
lem. The association believes that the 
amendment will induce Gov. Rocke- 
feller to sign the bill. 

He returned it to the legislature for 
addition of an effective date. The bill 
must now repass both houses, and the 
New York association is urging mem- 
bers to contact legislators in support 
of the measure. 


Uphold Liberty Mutual 
Mass. Wind Deductible 


Massachusetts supreme court has up- 
held and remanded to the insurance 
department for further proceedings 
Liberty Mutual’s appeal from rejection 
of its filing for a $100 wind deductible. 
The 1958 filing was turned down by 
then Commissioner Humphrey without 
a hearing. 

The court’s ruling in effect means 
that a company may deviate in both 
rate and coverage. Liberty Mutual’s 
filing provides the option of a $100 de- 
ductible instead of the standard $50, 
and a 25% discount from the estab- 
lished rate of 30 cents for extended 
coverage on dwellings in Massachu- 
setts. 

Great American has been admitted 
to Argentina to write fire, marine 
and casualty lines through American 
Foreign Insurance Assn. 





Levering Cartwright 
INSURANCE STOCKS 


Life-Fire-Casualty 


Cartwright, Valleau & Co. 


Members Midwest Stock Exchange 
Board of Trade Building 
Chicago 4, Illinois 
WAbash 2-2535 Teletype CG1475 


You may telephone orders collect. 
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nitted 
er He owns a General Motors car — So, to be sure he gets his 
money’s worth—and you get yours—say—‘“‘Get it replaced with 
L:O-F Safety PLATE to match the original glass.” 
GM uses Safety PLATE in every window of every car they 
make in the United States, because Safety PLATE is superior 
in quality to ordinary safety sheet glass. 4 
Advise him to check the brand identification in the corner of SAFETY fa | PLATE 
° . : Raed 
the replaced window to be sure it matches the brand on all the 
other windows. It’s his assurance that the value of his car is 
preserved when he trades it in. All L:O-F Safety PLATE windows and windshields 
P.S. There’s no finer glass than L:O:F for other makes of cars bear this brand identification in the corner. 
as well. 


| 
SAPFIETY | °°; PLATIE 

Nee? 
LIBBEY + OWENS* FORD nen COMPANY @ Great Name in Glass Toledo 3, Ohio 
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Total Revision Of AR Advocated 


At Mutual Casualty Conference 


Total revision of assigned risk plans 
was advocated by Don E. Johnson, 
vice-president of Nationwide Mutual, 
who said the insurance industry would 
do well to get on it now “before we 
have another lost cause.” Mr. John- 
son’s remarks were made at the un- 
derwriting conference at Chicago of 
Conference of Mutual Casualty Com- 


panies. The meeting, which was sep- 
arated into automobile and general 
casualty sections, drew a record at- 
tendance of 230. 

He said the “monster problem” of 
assigned risks is especially critical in 
states which have enacted compulsory 
laws, thereby driving more motorists 
into AR plans. He said his company’s 





asnuesmate, 


assigned risk business in North Caro- 
lina, which has compulsory, was great- 
er than that produced by its agents. 

The cost of getting the present AR 
system to function properly is too ex- 
pensive, and half measures, though 
sometimes helpful, have not done the 
job. “You can put an eight cylinder 
motor into a 1928 car, but you still 
have a 1928 car,” he said. “Let’s design 
a new model,” he urged. 

Mr. Johnson proposed that each 
member of the major automobile as- 
sociations—the National Bureau, Na- 
tional Assn. of Independent Insurers, 
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BITUMINOUS CASUALTY CORPORATION ¥ 


Specialists in Workmen’s Compensation and Related Liability Lines j 


ROCK 


ISLAND, ILLINOIS 


Statement of Assets and Lnabilities 


Assets 


i Bonds — (Amortized values) : 


(1959 


4 United States Government ............. $28,399,005.93* 
fl State antl MUNICiPal 6.5. ssieie sisisieiseicivie es 13.802.469.48 
. Industrial and Miscellaneous ........... 26,390.00 
" TOTAL BONDS ............... $42,227,865.41*** 
rt 
, Stocks (Market values) : 
PRONE ti ukunkwaseunenedawoun eines $ 205,780.00 
h [ON epoch cnk dune entan seuae 4,458,087.87 
H TOTAL STOCKS ©... 5056000600 ——-$ 4,663,867.87 - 
b Investment in Bituminous Fire and Marine 
4 Insurance Co, (at statutory net worth) .. 1,301,962.14 
4 Real Estate (Home Office) .............. 560,054.00 
"f LAU coshioneckeuses.cee souse eho een esiee 2,855,328.47 
iy Agents balances (not over 90 days due) ... 5,917,415.77 
5 Reinsurance recoverable on loss payments .. 199,149.05 
H Interest due and accrued ..............-. 277,070.47 
} Miscellaneous assets ...........eeceecee 160,341.23 
A TOTAL ADMITTED ASSETS ... $58,163,054.41 
4 ————ee 
Liabilities 1959 
i Reserve for losses and loss adjustment expenses $27,425,195.89 
‘ Reserve for unearned premiums ............ 15,816,829.64. 
: Reserve for commissions and other expenses . 170,246.98 
, ROE OT BONES 05.55 'a5G a wil vam es eke emeeee 951,926.80 
{ SOE AMINES Goo s hay 6s donee coe ienes 885,082.31 
TOTAL TAABUATIES os.ccscccwes $45.249,281.62 
CO a ee eS ae eee cere $ 1,000,000.00 
NHS Shp iocas ce secnevee ese weaken eheeen 1,000,000.00 
4 Voluntary reserve for unrealized appreciation 
of stock investments other than subsidiary .. __2,840,446.82 
Voluntary contingency reserve .............. 8,073,325.97 
POLICYHOLDERS’ SURPLUS .... $12,913,772.79 
TOTAL LIABILITIES, CAPITAL 
PND SEAMS 5550950 00%0008% 


United States Government Bonds on deposit: 
*Bonds carried at $497,418.54 are deposited with certain states as required by law. 


$58, 163,054.41 


collateral with certain insurance companies. 


**Bonds carried at $464,750.32 are deposited with certain states as required by law. 


collateral with certain insurance companies. 


year end was $40,530,760. 


***Our investments include United States Government, state, municipal and industrial 
prescribed by the National Association of Insurance Commissioners at an amortized value of $42,227,865, whereas market value at 


1958 
$28,187,967.35"* ; 
10,241,930.63 
26,390.00 
$38,456,287.98 


$ 217,840.00 a 
3,732,003.84 “a 


$ 3,949,843.84 


1,253,482.20 

579,370.66 ; 
2,610,118.47 i 
4,046,828.37 : 


143,639.18 \ 
207,843.89 A 
77,002.03 


$51,324,416.62 


1958 


$24,147,619,04 
13,340,759.61 


161,580.22 
956,962.10 4 
585,411.67 ‘ 
$39, 192,332.64 


$ 1,000,000.00 
1,000,000.00 


2,492,535.87 


.  7,639,548.11 


$12,132,083.98 


$51,324,416.62 





Bonds carried at $300,048.77 are deposited as 
Bonds carried at $301,358.65 are deposited as ‘ 


bonds carried in our published statement as 
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and American Mutual Insurance 4A]. 
liance—nominate two or three of their 
brighter men to “work together on a 
fulltime basis” to redesign the plan, ! 
These men, he suggested, would work 
under a steering committee composed 
of top management of member com- 
panies. 


Should Consult Other Segments 


The revisory committee should not 
regard the assigned risk problem as 
their exclusive concern, he emphasized, 
saying that all segments of the busi- 
ness that have a stake in “the private 
system of risk sharing” should be con- 
sulted. This would include agents, 
motor vehicle departments and inspec- 
tion bureaus. 

The problem is not merely confined 
to states with compulsory but is na- 
tional in scope, and he urged that 
company executives “manage in ad- 
vance of events instead of reacting 
to them after they have happened.” 

Compact car discounts were an- | 
alyzed by Don Krueger, Iowa Farm 
Bureau Mutual, to determine if they 
were warranted or merely a com- 
petitive move. He explored the advan- 
tages and disadvantages that insurers 
ascribe to these cars and decided 
that “the pros and cons indicate a dis- 
count for liability coverages is war- 
ranted. I think a discount for material 
damages coverages is warranted. How- 
ever, I hasten to point out that I feel 
very strongly that the symbol system 
of charging rates based solely on the 
list prices of cars urgently needs care- 
ful study to determine if it is giving 
proper results. It is becoming increas- 
ingly apparent that the cost is not the 
only factor that must be considered in 
rate differentials.” 


Should Stand On Its Own? 


He added that if the pros outweigh 
the cons, it is logical to assume that 
“this discount should stand on its own. 
In other words, why shouldn’t this 
discount be allowed in addition to 
multiple discount? Why shouldn’t this 
discount be allowed in addition to 
driver training credit?” 

Mr. Krueger said he thought the 
average lower speed of compact cars 
will result in fewer accidents, the cars 

(CONTINUED ON PAGE 30) 


New $50 Million Plaza In 
Hartford To Have Radio, 


TV Center For Travelers 


Travelers has paid $2,850,000 to the 
Hartford redevelopment agency for 
deed to a tract on Hartford’s river 
front on which will rise Constitution 








Plaza, a group of mercantile, office! 
and recreation buildings. 

Constitution Plaza was incorporated) 
to provide financial backing to begin) 
the $50 million project. The corpora- 
tion raised $4 million through sale of. 
stock. Travelers purchased 33,500 
shares, while 6,500 shares were as- 
signed to F. H. McGraw Co. of Con- 
necticut. Chairman of the corporation 
is Gladden W. Baker, Travelers fi- 
nance committee chairman. President 
of the corporation is Roger C. Wilkins, | 
vice-president of Travelers. 

Travelers will build a modern com | 
munications center, Broadcast House, | 
for its broadcasting service, station 
WTIC and TV channel 3. | 

Among large buildings planned for! 
the site are a new home office = 
Phoenix Mutual Life, and a ramp 


garage to accommodate 675 cars. The, 
old buildings have been razed, and 
construction of Travelers Broadcast, 
House is scheduled for completion by} 
March, 1961. 
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D. C. I-Day Speakers 
Give Agents Sound 
Advice For Profits 


In a panel discussion at District of 
Columbia I-Day, vital phases of agency 


( management were covered by Robert 
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L. Lauriault, Washington manager of 
Great American, and Robert V. Oxen- 
ham, Victor O. Schinnerer agency. 

Mr. Lauriault said agents must be 
concerned with constant growth of 
their agencies through forceful sales- 
manship, but in the average agency it 
is now also imperative that all cler- 
ical operations be reevaluated to re- 
duce this portion of overhead to a 
minimum. Recent changes in the busi- 
ness make this a “must” for survival 
of agent and company. 

Surveys have shown that agency 
operating costs have continued to rise. 
Only when the half million dollar mark 
in annual premium is reached, does 
there seem to be any leveling off in 
expense ratios, Mr. Lauriault observed. 
The same surveys reveal that agencies 
vary widely in net profit, and it fol- 
lows logically that there are many 
agents whose income could be in- 
creased even without a corresponding 
rise in new business. He urged agents 
to make intelligent use of branch fa- 
cilities of their companies and to get 
the complete underwriting picture be- 
fore submitting a line. Money is in- 
volved every time, and to deliver only 
part of the necessary facts is dead 
weight in the cost picture. 


Other Observations 


Mr. Lauriault pointed out that it is 
estimated agency office expenses con- 
sume from 20 to 45% of total income. 
The largest single item is payroll— 
the meat of the expense factor. Un- 
fortunately, any savings which have 
resulted from use of package policies 
have been eaten up by the continued 
rise of payrolls. 

In an agency writing approximate- 
ly $600,000, salaries consume 19.1% 
of income. This percentage has in- 
creased in the last few years at the 
approximate rate of 1% a year for 
agencies in this category. Smaller 
agencies have had a lesser percentage 
of increase. Office cost per policy writ- 
ten ranges from $3.35 to $8.90, de- 
pending upon the size of the agency. 
This figure alone should prompt ac- 
tion on the flat cancellation problem, 
Mr. Lauriault observed. 

As salesmen, agents shy away from 
study of clerical details, but attention 
to this phase of their business would 
result in a higher net profit to them, 
Mr. Lauriault concluded. 


Claim Service Analyzed 

Mr. Oxenham said claim service is 
the real reason why clients buy pro- 
tection from agents. The agent can 
Perform this vital function at a profit 
and not at a loss by conserving his 
time, and by making sure that while 
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claim service is an essential function, 
it is not his major occupation. 

The agent should be thoroughly fa- 
miliar with the procedures and re- 
quirements for filing notice, and mak- 
ing claims, as well as with the ad- 
justment procedures of his companies, 
so that he can advise clients properly. 
He should have a definite claims rou- 
tine in his office, keep records to a 
minimum in order to avoid duplication 
of company effort, and classify insured 
as well as losses. In the latter regard, 
the agent is wise to relieve himself 
of the claims conscious profit seeker, 
the windbag, and the insured whose 
hobby is making the agent “earn his 
salt.” 

Most important of all, the agent 
should know his contracts, and have 
the courage to decline a loss when 
protection for it has not been sold, Mr. 
Oxenham observed. 


Further Recommendations 


He cautioned agents against inject- 
ing themselves into third party claim 
situations. Insured should be referred 
to the adjuster for prompt decision. 
Agents should also avoid trying to 
collect a claim for insured against 
another insurer or an uninsured per- 
son. 

Mr. Oxenham believes it is wise for 
agents to work with company ap- 
proved repairmen, appraisers, glazers 
and garages. Another “must” in his 
opinion is the use of agency draft au- 
thority where available, because it 
creates a good “image” in insured’s 
mind. 


Schedule CPCU Institute 
At University Of Kansas 


Insurance problems of the next 10 
years will be discussed at the annual 
South Central District CPCU Institute, 
June 13-15, at University of Kansas. 

The three-day lecture series and 
study section, whose theme is “A 
Changing Decade,” is co-sponsored by 
the Society of CPCU and its local chap- 
ters of the South Central District in 
cooperation with the University of 
Kansas school of business and univer- 
sity extension. Company executives 
and leading financiers and producers 
will present a study and discussion of 
the insurance problems during the 
coming decade, according to Irving E. 
Farnham, Employers Group, Kansas 
City, general chairman of the event. 


Guard In Gu. Poe Textile 


David R. Guard has been appointed 
Georgia state agent of Textile at 
Atlanta. He was formerly Georgia 
state agent of Pacific National group. 


Dorchester Mutual Results 
Dorchester Mutual Fire had a loss 
ratio of 38.5 and expense ratio of 37.1 
in 1959. Dividends paid to policyhold- 
ers averaged 18.5% of premiums 
earned. Investment income increased 





Charles A. Pollock, 
President 





Service Beyond The Treaty 
Intelligent Reinsurance Analysis 
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about 20%, and this together with un- 
derwriting profit after payment of 
policyholders dividends resulted in an 
addition of more than $100,000 to pol- 
icyholders surplus. 


Md. Agent Has Represented 
New Hampshire 60 Years 


New Hampshire has honored the J. 
H. Holzshu agency of Cumberland, 
Md., which has represented the com- 
pany for 60 years. At a luncheon 
gathering, Martin F. Bardorf, secre- 
tary of New Hampshire, presented a 
certificate commemorating the occa- 
sion to J. Henry Holzshu, vice-presi- 
dent of the agency. Charles Holzshu 
has represented the company actively 
over the entire period. 

Among those at the luncheon were 
Wallace Wilson, a partner in the agen- 
cy, Francis E. McGillan, state agent, 
and Robert L. Chaney, special agent 
of the company. 


Security Fire & Indemnity 


Progresses; Raises Four 

In 1959 Security Fire & Indemnity 
wrote premiums of $3,435,865. Assets 
reached $4,342,567, unearned premium 
reserve was up by $432,575, and pol- 
icyholders surplus increased to $1,580,- 
209. 

Dorman L. Williams, secretary and 
manager of the crop hail department, 
has been advanced to second vice- 
president, and John S. Lemmon, as- 
sistant secretary, to second vice-pres- 
ident, western department. John H. 
Hutchins Jr., assistant secretary and 
claims department manager, has been 
raised to secretary, and Howard D. 
Hamrick, office manager, to assistant 
treasurer. 


Pacific Employers 
Had Gains On All 
Fronts In 1959 


Earnings of Pacific Employers group 
in 1959 amounted to $680,438, equal to 
$1.79 a share on the 380,000 shares 
of Pacific Employers outstanding. This 
compares with 1958 figures of $628,855 
and $1.65. 

Total net premiums written by Pa- 
cific Employers, California Union, Al- 
lied Compensation, Meritplan and Cal- 
ifornia Food Industry reached $30,- 
184,444, an increase of $2,342,102 over 
1958. 

Combined admitted assets at $42,- 
505,579, showed an increase of $2,037,- 
000. 

Gross surplus increased by $162,521 
to reach $9,321,568, indicating a book 
value of $24.53 for each share, com- 
pared with $24.10 at the end of 1958. 
This figure is raised to more than 
$29.72 when credit is taken for the 
equity in unearned premium reserves. 

By line, percentage increases of pre- 
miums written for 1959 were: Work- 
men’s compensation, 3.5%; auto, 20.4%; 
general liability and property, 19.1%; 
other casualty, 15.4%. 

Meritplan showed the greatest per- 
centage gain in premiums, up 27.1%. 
Pacific Employers premiums increased 
11.5%, and California Union 8.2%. 
California Food Industry commenced 
operations early in 1959, and wrote 
$434,092. 

Premiums amounting to $10,011,565 
were written in states other than Cal- 
ifornia, an improvement of 22.04% 
over 1958. 


Boston has appointed Ronald L. 
Metcalfe engineer-auditor in Louisiana. 
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... with the help of Spring field-Monarch 


men and facilities 


SPRINGFIELD-MONARCH insurance companies 


Springfield Fire and Marine Insurance Company 
Monarch Life Insurance Company 

New England Insurance Company 

Springfield Life Insurance Company, Inc. 


Executive Offices: Springfield, Massachusetts 


ALL MAJOR FORMS OF PERSONAL 


AND BUSINESS INSURANCE 


World-wide Insurance Through Our Foreign Department, 
A.F.I.A., 161 William Street, New York, New York 
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Mutual Service Set 
Records, Agents Told 
At Sales Congress 


MINNEAPOLIS—Mutual Service 
group of St. Paul held its annual sales 
congress here last week, followed by 
the annual meeting of the companies, 
featuring a record attendance and an 
encouraging report of progress, includ- 
ing even a modest automobile under- 
writing profit. 

R. N. Eller, operations vice-presi- 
dent, reported at the opening session 
that Mutual Service Life had $315 mil- 
lion in force as of March 1, thanks to 
a resounding $11.5 million production 
during president’s month in February. 
This contrasts with only $38 million 
in force at the beginning of 1950. Mu- 
tual Service Casualty, with less than 
$4 million in premiums in 1949, wrote 
more than $17 million last year, and 
the combined premium of the group 
was over $23 million. The only un- 
favorable spot in the picture is the 
workmen’s compensation loss ratio, 
Mr. Eller said. 

There were 112 agents qualifying for 
the President’s Club and attendance 
at the congress, despite rigid multiple 
line requirements which include well- 
balanced life, fire, auto and casualty 
production. Last year there were 85 
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qualifiers. The agents’ meeting has 
grown to the point that next year it is 
planned to hold it separately from the 
annual company meeting, probably in 
Milwaukee. 

President F. F. Rondeau, the lunch- 
eon speaker, stressed the importance 
of management in the success of both 
individuals and organizations. Defining 
it as a process which effectively util- 
izes human and natural resources to 
produce desired results, he said its five 
basic functions are planning, action, 
direction, coordination and control and 
showed how they are applicable to 
everyone, agent, president and staff 
member. 


Leaders Recognized 


E. W. Quirin, Rochester, Minn., won 
the Mutual Service “Man of the Year” 
award for over-all balanced produc- 
tion and also the life production award. 
Other leaders recognized at the lunch- 
eon were Norman Ley, Milwaukee, 
auto; Ross Brown, Minneapolis, fire; 
Arnold Heinshon, St. Paul, casualty, 
and Reid Goodsell, St. Paul, group. 

The customary agents’ panel was 
popular, as usual, featuring David 
Monson, St. Paul, on multiple line sell- 
ing; Yosh Takakuwa, Berkeley, on sell- 
ing in California, which Mutual Serv- 
ice entered two years ago; Charles 
Russo, Des Moines, on making a start 





FIDELITY GENERAL 


RAndolph 6-4060 


ADMITTED ASSETS 


1. U.S. Government Bonds 
(par $696,000.00) ....$ 685,642.88 


2. Cash 313,360.32 


ey 


Total Cash and Bonds 999,003.20 
3. Premiums in course of 
COUBCHON .osccccicccs 167,080.23 
4. Accrued Interest .... 8,680.36 
5. Deposit with Reinsur- 
ance Companies ... 4,009.90 
TOTAL ....005% $1,178,773.69 


WORKMEN'S COMPENSATION 
AUTOMOBILES & TRUCKS 
OLT—MFRS. & CONTRACTORS 
COMPREHENSIVE GEN’L. LIAB. 


PRODUCTS LIABILITY 


EXCESS LIABILITY 


All 3rd Party Liability Including Excess 
Above Assigned Risk Auto Limits. to 
100,000 /300,000 /100,000. 








A STOCK COMPANY 


nnua eport 
Annual Rep 


PRIMARY COVERAGES IN ILLINOIS 


COMPREHENSIVE PERSONAL LIAB. 


%& Special Retros on Large W.C.-Liab.-Fleets, Etc. 





INSURANCE COMPANY 


222 West Adams Street 
Chicago 6, Illinois 


LIABILITIES AND SURPLUS 


1. Reserve for Unearned 


oe ee ee $ 440,095.46 

2. Reserve for Losses and 
Loss Expenses ...... 168,755.13 
3. Other Liabilities 19,690.00 
628,540.59 

4. Capital Stock 

$333,333.33 

Surplus ...216,899.77 
550,233.10 
TOTAL «6:00:04 $1,178,773.69 


GARAGE & DEALERS LIAB. 
LIQUOR LIABILITY 
MALPRACTICE LIABILITY 
BEAUTY SHOP. LIABILITY 
BURGLARY 

PLATE GLASS-50/50 


SURPLUS LINES 


OUTSIDE ILLINOIS — Through Licensed 
Surplus Lines Agents in. Those States 
And Territories Which Permit Non- 
Admitted Carriers To Write Liability 
Coverages. 








as an agent and James Kirchen, Mil- 
waukee, on growth opportunities. R. 
R. Leiviska, who became Rochester 
district manager after a successful ca- 
reer as an agent in Virginia, Minn., 
spoke on “A Change of Hats.” Guest 
speakers were Prof. R. G. Nichols of 
University of Minnesota and J. C. 
O’Connor, secretary the National Un- 
derwriter Co. 


Three Elevated By 


Munro Reinsurers 


Milton V. Lanning and L. L. Hansell 
have been elected vice-presidents of 
Prudential of Great Britain and of 
Hudson and assistant U. S. managers 
of Skandia. John R. Zech has been 
named secretary of the three compa- 
nies. 

Mr. Lanning was with Hartford Ac- 
cident, Firemen’s of Newark and Ex- 
celsior before joining Prudential in 
1952. He became secretary in 1956. 

Mr. Hansell has been with the 
group since 1952 as_ secretary in 
charge of accounting and _ statistical 
functions. Before that he was assist- 
ant comptroller of Royal-Globe. 

Mr. Zech, a member of the New 
York bar, joined the group in 1956 
and is active in underwriting and in 
the study and analysis of primary re- 
insurer problems. 


Incorrect Deviation Given 


Homeowners policies which are now 
being written by National Mutual on 
a six-month basis only are deviated 
20% from Ohio Inspection Bureau 
rates. In a story appearing in a recent 
issue, the company incorrectly gave the 
deviation as 25% 


Swanson Joins Grosenick 

Edward R. Swanson has joined C. 
P. Grosenick Inc., Seattle brokers, as 
vice-president. He is a graduate of 
Illinois Tech in fire protection engi- 
neering and was with Ohio Inspection 
Bureau before the war. After service 
with the navy Mr. Swanson joined 
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Anti-Trust Annual 
Report Conclusions 


Provoke Objections 

Testimony at the 1959 hearings of 
the anti-trust and monopoly subcom- 
mittee hearings on insurance em- 
phasizes the dilemma confronting Con- 
gress because of a supervisory vacu- 
um developing as a result of Supreme 
Court decisions in the American Hos- 
pital and National Casualty cases and 
the eighth circuit court of appeals de- 
cision in the Travelers Health case. 
This statement in the annual report 
of the committee on the judiciary, 
made by its anti-trust subcommittee, 
drew objections from Sen. Dirksen, 
subcommittee member. 

In a section on individual views in 
the report, he said that in the cases 
cited the courts held that there was 
no vacuum and that the states have 
ample powers in the field of regula- 
tion concerned. Until the Supreme 
Court has ruled on the petition of 
certiorari by Federal Trade Commis- 
sion in the Travelers Health case, no 
inferences by the subcommittee on the 
effectiveness of state regulation is 
warranted. Sen. Dirksen said the re- 
port attempts to prejudge s ubcom- 
mittee conclusions. 

The report notes that the 20 page 
questionnaire to commissioners in 50 
states and two territories sent out in 
March, 1959, was to have been re- 
turned last August. A two-month ex- 
-tension was subsequently granted. To 


date more than 40 states have re- 
sponded. 
A comprehensive analysis of all 


matters into which the subcommittee 
has inquired is now being prepared 
for that unit’s study. Included will be 
a detailed compilation of the results 
of the initial questionnaire sent to in- 
surance departments in October, 1958. 





LaBow, Haynes at Seattle as fire pro- 
tection engineer, and in 1952 he went 
with Carroll Mortgage in the insurance 
department, where he has been until 
now. 
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WE CARRY THE NOTES! 


COMMERCIAL STANDARD 


INSURANCE COMPANIES 
FORT WORTH, TEXAS = cout 
RAYMOND E. BUCK 


PRESIDENT & CHAIRMAN OF THE BOARD 


\ Marck 


| 





NS ——EE ea 





Wid 
Anc 


Ager 
tion be 
“merch 
fession 
to give 
chandi: 
afford 
nection 
prescri 
aspirin 
Henry 
of Cu 
Colum] 
Assn. 0 

Whe! 
survey 
outline 
perforr 
service 
chant ¢ 
other h 
his affe 
the cou 
as if 
money 
vastly 
be con 
Views 

He 
agent’s 
not by 
can pa 
the co 
indiffe 
are hig 
shows 
um wh 
on inst 
not in 
must k 
compal 
pressul 














t 





on na 
fa. @ 
ESS 5s 
scans. <cighepiaes acess ilncalacacaieana 








; as if it were a_ product, 


| March 25, 1960 


ZeNATIONAL UNDERWRITER 


Wide Gap Between Insurance Merchants 
And Professionals Cited: Research Urged 


Agents must make a sharp distinc- 
tion between their efforts as insurance 
“merchants” and as insurance “pro- 
fessionals.” They can no more afford 
to give professional advice on “mer- 
chandised” insurance than a doctor can 
afford to hold a consultation in con- 
nection with each bottle of aspirin he 
prescribes, charging only for’ the 
aspirin. These views were advanced by 
Henry K. Dukes, insurance consultant 
of Cumberland, Md., at District of 
Columbia I-Day sponsored by D. C. 
Assn. of Insurance Agents. 

When an agent makes an elaborate 
survey for a department store and 
outlines a program of insurance, he is 
performing a difficult and professional 
service with which no insurance mer- 
chant could or would compete. On the 


' other hand, the agent who can arrange 


his affairs so that a clerk stands behind 
the counter and sells coverage for cash, 
can make 
money These two 


as a merchant. 


| vastly different occupations should not 


be confused, Mr. Dukes warned. 
Views On Commissions 


He stated another principle: An 
agent’s commission is paid by insured, 
not by the insurer. So long as insurers 
can pass along to insured the cost of 
the commission, they are completely 
indifferent whether these payments 
are high or low. But when the public 
shows a disinclination to pay a premi- 
um which includes a high commission 
on insurance merchandise which does 
not involve professional service, it 
must be pointed out in justice to the 
companies that there is an irresistible 
pressure to reduce commissions. 


In a conscious or unconscious re- 
sponse to these principles, many gen- 
eral lines agents have entered the life 
and disability field, because they feel 
that a genuine professional service can 
be rendered there and that the public 
is still willing to pay a price which 
will include a substantial commission 
for competent service. Thus, Mr. Dukes 
declared, both theoretical and practical 
considerations favor the entry of the 
general lines agent into these other 
fields—not with the idea of working 
harder, but of working more intelli- 
gently. 

He pointed out that hard work will 
sell insurance, but only intelligent 
efforts will sell it at a profit. 

Turning to the questions of research 





Bonding Booklet Has 


Broad Distribution 

Surety Underwriters Assn. 
York City, at its 
heard a talk prepared by Warren N. 
Gaffney, general manager of Surety 
Assn. of America. Because Mr. Gaff- 
ney was unable to attend, the talk 
was read by his associate, Elmer C. 
Anderson, assistant secretary. 

Mr. Anderson reported that 60,000 
booklets—reprints of the bonding sec- 
tion of the Handbook of Architectural 
Practice published by American Insti- 
tute of Architects—have been dis- 
tributed by his association. The 
architects received 13,000 copies; mem- 
bers of Associated General Contractors, 
7,500; and members of National Assn. 
of Credit Management, 6,500. The 
booklets were also issued as texts to 
engineering and architectural colleges. 


of New 
March meeting, 





PROFESSIONAL 


REINSURANCE 
Assets 





December 31, 1959 


$10,188,790.55 


Surplus as regards 
Treaty Companies 2,675,224.77 


FIRE, MARINE, 
ALLIED CLASSES 





METROPOLITAN 
FIRE ASSURANCE 
COMPANY 


J. B. CARVALHO, President 


95 WOODLAND STREET, HARTFORD 5, CONN. 





in insurance, Mr. Dukes thinks it is 
fair to say that the business compares 
most unfavorably with others in this 
regard. He thinks that the lack of basic 
research in the past to provide a 
foundation for further inquiry has 
been the chief ~pstacle. There is a 
critical shortage of established prin- 
ciples and those that exist are incon- 
sistent and often contradictory. This 
causes difficulties, and the chief victim 
is the agent. 

For example, one venerated expert 
has held that the purpose of insurance 
is indemnity, and nothing more. An- 
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SERVING INSURANCE AGENTS 


610 Poydras Street, 
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AND BR 
ONE OF THE SOUTH’S LARGEST SURPLUS LINE OFFICES 


SOUTHERN MARINE 


& AVIATION UNDERWRITERS, 
TUlane 5266, New Orleans 


LEE M. STENTZ 
Vice President 


other authority says categorically that 
the purpose of securing insurance is to 
avoid uncertainty, and the payment of 
yndemnity is but a subsidiary and 
incidental part of fulfilling this guar- 
antee. 

The advertising and promotion de- 
partments of companies appear to 
favor the first view all the way, Mr. 
Dukes said. Some recent ads imply that 
if a person hasn’t collected for a claim 
lately, he has been roundly cheated. 
But it isn’t unusual for the agent to 
discover, after selling coverage on this 


(CONTINUED ON PAGE 20) 
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an IMPORTANT part of 








INSURANCE | 


INSURANCE AGENTS and brokers know 
the importance of experienced handling in 
arranging proper coverage, and how much 
proper servicing of losses can mean to the 
insured. In most cases they will recommend 
placing the insurance on offshore oil drilling 
and production equipment with a special- 
ized market such as Southern Marine which 
is located in the hub of the oil industry in 
the Western Hemisphere. 


Important too is Southern Marine’s unique 
Loss Prevention Service. It is geared to work 
with the insured in preventing loss in an 
effort to (1) reduce future insurance costs, 
and (2) prevent equipment down-time. Even 
with full reimbursement for loss or damage, 
equipment down-time for repairs knocks out 
income. Ask those who use our Loss Pre- 
vention Service how well it works for the 


OKERS ONLY—NO DIRECT BUSINESS 


INC. 
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CASES TURN ON EXCLUSION CLAUSE 





Plaster Cracks, Burned Eyebrows, False 
Testimony Cases Are Won By Insurers 


South Carolina supreme court has 
upheld the Sumter county court in its 
ruling that insured was not covered 
for heat induced damage to the plaster 
in a residence. The case, which turned 
on the exclusionary clause in an all 
physical loss policy of Orient, is re- 


ported in 10 CCH (Fire & Casualty) 
261. 

The A.D.B. Realty Corp. purchased 
in Sumter a well constructed house 
built in 1906. The realty firm’s own- 
ers, Mrs. Alice D. Boyle, president, and 
her husband, Edwin D. Boyle, bought 


the property as a personal residence. 
The premises were completely reno- 
vated and decorated, but no major 
structural changes were made. After 
the renovations, the heat was turned 
on at noon on Saturday, Jan. 4, 1958. 
When the house was reopened on the 
following Monday, the plastering in 
almost every room was found to be 
cracked. Later, the cracks were filled 
and the walls were repainted, but no 
effort was made to place the house 
in the same condition as it was on 
Jan. 4. Cracks continued to appear in 
the premises until sometime in March 
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A member of the Century-Tested Andover Companies 


SHARING 
PLAN 


If your Fire and Allied Lines business is worth more, ask 
about our new PROFIT-SHARING PLAN available only to 
independent insurance agents 8% Start now sharing in the 
profits you help to produce 8 Send for free illustrated 
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March 
after the Boyles had moved in. 

In the suit against the insurer, both Mut 
sides conceded that there was phys- Cuts 
ical loss. The only dispute was the 
cause. The Boyles were unable to ex- Mutt 
plain exactly what caused the plaster the pr : 
to crack. They attributed it to some | Policie 
abnormal condition. An expert for the U. 4 
insurer, however, pointed out that, tion to 
if the walls were cold before the heat —. 
was turned on, the warming process — | 
would cause the newly plastered and ae 
painted surfaces to expand and crack, te 

The lower court and the supreme { % ; 
court on appeal held that coverage dol "ae 
was excluded by the clause which } ple, 
stipulates that the policy did not in- A 
sure against loss by “normal set- heen " 
tling, shrinkage or expansion in foun- The | 
dations, walls, or ceilings.” parse 

Lee & Goise appeared for the Boyles, Waster: 
and Nash & Wilson for the insurer. flights 
Both are Sumter law firms. Mounts 

eee | is appl 
Poison Dyes Injurious to West 





The exclusionary clause was also 


Thre 


the determining factor in denying in- : 
surer’s liability in a suit brought in Big I 
Illinois by Jennie Westby against in 
Lloyd’s. The case is reported in 10 been a 
CCH (Fire & Casualty) 260. eek | 
In 1957 Jennie Westby sued Zoie estaba 
Puffer, beauty parlor operator insured rosa I 
under the policy, for personal injuries int Soh 
received from a treatment, and re- con ti 
ceived a default judgment of $5,000. manage 
It was claimed that the p laintiff ate 
had her eyebrows dyed and that hot Sienesiy 
wax was applied to both eyelashes and ide 
eyebrows. This was followed by an tar . 
application of dyes. The beauty oper- | “7° 
ator was charged with negligence in 
not pretesting the dyes on the cus- North 
tomer before using them. It was fur- Cours 
ther held that the dyes were poison- 
ous, and as a result the customer sus- Nortt 
tained burns and rashes upon _ her — 
face, forehead, eyes and eyelids. oo 1 
Difference In Suits eight-w 
The beauty operator’s policy al- | °asualty 
lowed direct action against the under- menced 
writers if a judgment against insured Hono; 
was returned unsatisfied. This judg- Dunlap 
ment was so returned, and the cus- | faker, ( 
tomer brought action against Lloyd’s El Pasi 
in Chicago municipal court. Deming 
The insurer moved to dismiss the 
suit because the customer’s injuries Boyce 
were sustained through the use of 
dyes, and the policy’s exclusionary N. Y. J 
clause expressly stated that injuries} Josep 
so caused were not covered. sachuse 
The lower court observed that the} ager at 
customer’s contention did not recog-} the busi 
nize the essential difference between} recent]y 
the two lawsuits. The one against the} Jantie } 
beauty operator was in tort, while the} pensatic 





case against the insurer was in CON-; Before | 
tract. In the former, it was necessary 








ica. 

to prove negligence in order to obtain 

a judgment. In the latter, it was nec-{ 
essary to prove that the injuries were Ask N 
within the terms of the _ policy in Impro 
order to secure judgment against the Ambi; 
underwriters. _ | omissior 
The policy was quite clear in ex- policyho 

(CONTINUED ON PAGE 24) : 

improve 
prompte 
Long established general insurance agency | New Y< 
located in the south suburbs of Chicago ipo New 
is looking for a man under 35 having four || Organiz: 
or five years experience in fire and casualty | Samuc 
lines. This is a career job with a fine future. | and inl 
associati 
Good starting salary with promotion 95 }) cited eig 
rapidly as merited. Excellent retirement} tical p) 
plan as added compensation. Ments < 
Send biography, education and employ- cee 
ment record to Box N-9, c/o The National eae a 
Underwriter Co., 175 W. Jackson Blvd., cae 
Chicago 4, Ill. ject to 7 
Mr. D 
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Mutual Benefit H.&A. 


| Cuts Air Travel Premium 

Mutual Benefit H.&A. has reduced 
the premium on its air travel insurance 
policies for scheduled airlines in the 
U. S. and Western Europe, the reduc- 
tion to go into effect immediately upon 
receipt of notification from state insur- 
ance departments of approval of the 
new schedules. 

The rate reductions are in the form 
of increased benefits for the same 
dollar amount of premium. For exam- 
ple, 50 cents used to purchase $12,500 
coverage, but now will purchase $15,- 
000. Also the maximum policy has 
been raised from $62,500 to $75,000. 

The company has made a 5834% re- 
duction in premium on flights to 
Western Europe, including scheduled 
flights to the U.S.S.R. west of the Ural 
Mountains. Essentially, the company 
is applying domestic rates to flights 
to Western Europe. 


Three Named To NAIA 
Big 1 Ad Committees 


Joe E. Vincent of Bryan, Tex., has 
been appointed vice-chairman of Na- 
tional Assn. of Insurance Agents’ ad- 
vertising fund raising committee, and 
Eben Learned Jr. of Norwich, Conn., 
and John S. Sheiry of Bridgeton, N. J., 
have been named to the advertising 
management committee. The manage- 
ment committee chairman is Archie 
Slawsby, Nashua, N. H., NAIA past 
president. Dave Johnson, Pensacola, is 
fund raising chairman. 


North America Agents’ 


Course Graduates 18 


North America’s latest class for 
agents was completed by 18 students 
from 10 states and Canada. More than 
1500 agents have completed the 
eight-week course in fire, marine and 
casualty principles since it was com- 
menced in 1947. 

Honor graduates were James C. 
Dunlap Jr., Atlanta; Robert F. Huf- 
faker, Chattanooga; James E. Rogers, 
El Paso, and Robert R. Thompson, 
Deming, N. M. 





eee 


Boyce Is Mass. Bonding 


N. Y. Assistant Manager 


Joseph H. Boyce has joined Mas- 
sachusetts Bonding as assistant man- 
ager at New York. He has been in 
the business more than 30 years, most 
recently as assistant secretary of At- 
lantic Mutual in charge of the com- 
pensation and liability department. 
; Before that he was with North Amer- 
ica. 


| Ask NYFIRO To Clarify 


_Improvements, Betterments 

Ambiguities in fire forms, definitive 
omissions and absence of coverage on 
policyholders’ insurable interest in 
improvements and betterments have 





=| prompted complaints from Greater 
ency | New York Insurance Brokers’ Assn. 
sago}}/to New York Fire Insurance Rating 
four |} Organization. 
ualty Samuel Dimson, chairman of the fire 
ture. {| °2d inland marine committee of the 
association, in a letter to NYFIRO 
in cited eight forms which contain iden- 
ment} tical provisions, defining improve- 
ments and betterments as fixtures, 
ploy alterations, installations, or additions 
sail comprising a part of the described 
aivd., | eremises and made at the expense of 
‘sured, but which are not legally sub- 
Ject to removal by insured. 
=! Mr. Dimson maintained that there 
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are numerous instances where a pur- 
chaser of a business takes an assign- 
ment of a lease to premises from a 
seller who has made extensive im- 
provements and betterments at the 
seller’s expense. However, under the 
terms of the lease, the tenant is re- 
quired to repair, restore or replace 
damage to the betterments. In addi- 
tion, there are many persons who are 
occupants of cooperative apartments 
who are required to maintain their 
apartments and decorate at their own 
expense. The initial expenditure for 
this kind of improvement and better- 





TED NILLES OF THE TED NILLES INSURANCE AGENCY, CHICAGO, ILLINOIS, SAYS: 


re > war > yy 
I Was fu st lo S ig i up + « « when Safeco came to Illinois. Since then I’ve saved a lot of expen- 


sive paper work and Safeco’s competitive price has brought in a great deal of new and desirable business.” 





ment in most cases was made by 
the builder. 

Surely it is intended that the person 
upon whom the incidence of loss falls 
shall be able to obtain insurance for 
insurable hazards, Mr. Dimson said. 
The present requirement that the im- 
provements shall have been made at 
the expense of insured should be 
amended to include situations where 
insured may not have made the initial 
expenditure but is obligated either by 
contract or otherwise to repair, re- 
place or restore the damaged improve- 
ments. 


Ee 


company—Safeco. He hasn't been disappointed. 


setting your share of the total market? If not, fill out the coupon below. 
gS 8) I 


GENERAL INSURANCE COMPANY OF AMERICA 
SAFECO INSURANCE COMPANY OF AMERICA 


Home Office: Seattle. Division Offices: New York, Atlanta, St. Louis, Dallas, Denver, Los Angeles, San Francisco; Vancouver, Canada 
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Hartford Fire Opens 
New Houston Office 


Hartford Fire is opening an office 
at Houston to supervise south Texas. 
C. Rider Griswold has been named 
manager. He joined the group in 1946 
at the home office and was trans- 
ferred to New England in 1952. He 
was at Bridgeport until 1956 when he 
was transferred to Dallas as wnder- 
writing superintendent of Hartford 


Accident and later was superintendent 
of compensation and liability at the 
southwestern department in Dallas. 





Ted Nilles had used the full facilities of General Insurance Company of America for years. It was only natural for 


him to expect the same dependable service, up-to-date policies and fast claim service from General's companion 


Profit-minded agents throughout America now offer the combined advantages of General and Safeco! Are you 


7 
GENERAL INSURANCE COMPANY of AMERICA | 
General Insurance Bldg., Dep?. 702, Seattle 5, Wash. j 
| am interested in the facts on both General and Safeco. ] 

I 
Agency Name ] 
i 
Street 
i 
City Zone State 
Signature l 
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Cites Trend To More Tailored Policies 


Greater recognition of the needs of 
the insurance buyer through more 
custom-made policies is predicted by 
Carlton E. Holloway, assistant vice- 
president Affiliated Factory Mutuals, 
speaking before the Maryland chapter 
of American Society of Insurance 
Management at Baltimore. Mr. Hollo- 
way referred to compartmentation 
which confines the insurance business, 
particularly in inland marine and 
fire and casualty lines. However, he 
sees reason to hope for more flexible 


coverages in multiple lines. 

He said the influence of the Multi- 
ple Peril Insurance Rating Organiza- 
tion has waned, and along with it 
much of the vitality of the original 
manufacturers output policy. The in- 
dustrial property floater has not been 
widely accepted, and results from the 
commercial property floater have been 
disappointing, but the difficulties 
have been “growing pains,” and out 
of them will come the custom-made 
insurance that will do a better job for 


the buyer. 

After all, the multiple line policy is 
not new, he said, citing boiler and 
machinery and the yacht policy as 
multiple line policies. 

Indivisible premium does not des- 
cribe anything new, he asserted. 
There is not a separate premium for 
lightning coverage in the fire policy 
or for aircraft damage in extended 
‘overages. Given credible statistics 
there seems to be no reason why rates 
cannot be developed on a so-called in- 
divisible premium basis just as they 
have been for fire coverage. 





PRUDENTIAL — SKANDIA — HUDSON 


AMERICA’S OLDEST REINSURANCE GROUP 
MULTIPLE LINE ADMITTED REINSURANCE 


Financial Statement as of December 31, 1959 


March 25, 1960 


There is a possibility that the best 
features of the industrial property 
floater and the manufacturers output 


policy may be combined to provide one } 


comprehensive policy which will real- 
ly do a competent job for the industria] 
risk. An improved commercial proper- 
ty floater is in prospect and the mar- 
ket for real property on an all-risk 
basis is broadening, Mr. Holloway ob- 
served. 

A substantial market is developing 
for inland marine and multiple peril 
fields, where not too long ago they 
were left to relatively few companies, 
He said there are indications that 
more insurers are planning to make 
these facilities available, and this js 
encouraging. 

He predicted legal broadening of the 
manufacturers output policy so that 
it may optionally cover at manufac- 
turing premises. Possibly the boiler 
exclusion in that policy may be elim- 
inated eventually. 


Other trends he sees are increased { 


writings of time element coverages in 
conjunction with all-risk policies; 
greater popularity of “piggy-back” 
coverages, and an increasing use of 
substantial deductibles. They all add 
up to less off the rack and more cus- 
tom-made insurance, he concluded. 


March | 
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A ssets OF GREAT BRITAIN INSURANCE COMPANY INSURANCE COMPANY 


Conference In Washington 


United States Government Bonds 


$ 6,139,818 


$ 4,618,774 


$ 1,263,752 
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Unearned Premium Reserve 


F. H. KINGSBURY, Jr., Chairman 
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59 Wall Street, New York, N. Y. 
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United States Trust Company 
45 Wall Street, New York, N. Y. 





Brown Brothers Harriman & Company 


$ 6,820,735 


Reserve for Unpaid Losses and 











Bonds and Stocks are valued on the basis prescribed by the National Association of Insurance Commissioners. 


UNITED STATES DIRECTORS 


CLARENCE G. MICHALIS 
Trustee 
Seamen's Bank for Savings 
546 Fifth Avenue, New York, N. Y. 


J. A. MUNRO 
President 
Prudential & Hudson Insurance Companies 
United States Manager 
Skandia Insurance Company 
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L. PARKS SHIPLEY 
Partner 
Brown Brothers Harriman & Company 
59 Wall Street, New York, N. Y. 


ALAN H. TEMPLE 
Vice Chairman 
First National City Bank of New York 
55 Wall Street, New York, N. Y. 








WASHINGTON—The annual con- 


Board of Commissioners of Washing- 
ton, and Helen E. Bonnett, president 
of Insurance Women’s Club of Wash- 
ington which was the hostess organi- 
zation. 

Marion Walker of San Francisco, 
president, and Margaret Shierson of 
Pittsburgh, second vice-president of 


adjustment expenses ..............4. 2,206,880 1,765,505 441,376 National Assn. of Insurance Women, 
i Sole were among those at the conference 
Reserve for Taxes and all other Liabilities 461,112 294,361 107,331 a 
Policyholders’ Surplus ... ........0.62. 8,257,800 7,611,289 2,952,917 Bureau Filing To Amend 
fCer ite Pe CS ae ee $17,746,530 $15,127,745 $ 4,865,772 Accounts Receivable Form 


States in which it is licensed have 
received a filing of Inland Marine In- 
surance Bureau to amend the accounts 
receivable endorsement of the non- 
reporting form effective April 6. 

The amendments would call for the 
monthly average of accounts receiva- 
ble during “the latest available” 12 
months. 


: ae ference of region II of National Assn. of 
State, Public Utilities and other bonds ... 5,464,963 3,499,015 1,623,937 inewenen. Wenen wee. weed tee | 
Stocks, Preferred and Common ......... 4,508,615 5,863,628 1,674,920 Shoreham Hotel, March 18-20. George 
IIE ss sisi gna Gaaw'svcs 760,676 428,611 118,578 H. Olmsted, chairman Hawkeye-Se- 
curity, was principal speaker. 
eee 872,458 ___717,717 184,585 The guests were welcomed by Rob- 
EE a eee $17,746,530 $15,127,745 $ 4,865,772 ert E. McLaughlin, president of the 
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Excess 
Insurances 





We are 
specialists in 

all forms of excess 
covers — general liabilty, 
aviation, fire and specialty 
forms, including umbrella. Our 

competent, experienced 
staff is able to provide 
realistic quotations. 


Remember 
that unprecedented 
jury awards highlight 
the wisdom of advising your 
assureds to carry insurances 
which provide adequate 
limits and cover all 
known and unknown 
hazards. 
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EXCESS 
UNDERWRITERS 
rN Cc. 

175 WEST JACKSON BLVD. 
WEbster 9-5535 
CHICAGO 





The new Guarantee Mu- 
tual service mark is a sign of prog- 
ress, the kind of progress that pro- 
vides sound protection and prompt 
service at lower costs. Contact GMIC 
today. 


“An Old Company with a Youthful Outlook” 


GUARANTEE MUTUAL INSURANCE COMPANY 


Est. 1846 Worcester, Mass. 
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Direct Premium 
Writings Up 55%, 
Cincinnati Reports 


Direct premium writings of $3,911,- 
222 in 1959 represented an increase of | 
55.3% over the previous year, Cin- 
cinnati reports. 

In the issue of March 11, this figure 
was incorrectly given as $2,911,222. 

The company also increased its pol- | 
icyholders’ surplus by $138,560 to a 
total of $1,139,501. Admitted assets in- 
creased $706,666 to a total of $2,700,- 
330. 

The company’s loss and expense ra- 
tio for 1959 was 92.9%. 


NFPA Technical Committee 
Chairmen Named; New Unit | 


For Electronics Formed 

National Fire Protection Assn. has 
appointed Swafield Cowan of Factory 
Insurance Assn. chairman of its 
committee on machine tool electrical 
standards and J. O. Ford of Nation- 
wide Mutual chairman of its committee | 
on trailers and trailer courts. 

NFPA has formed a new technical 
committee on electronic computer sys- 
tems under the chairmanship of John 
J. Ahern, General Motors. Committee 
members include Matthew M. Braid- 
Board; O. J. Moses, 
Factory Mutual Engineering Division; 
George E. Schall Jr., Underwriters 
Laboratories, and F. J. Zeleny of FIA. 

The electronic computer industry 
has requested formation of such a| 
committee. The Pentagon fire last year | 
caused losses in excess of $6.5 million | 
in computer equipment, an indication | 
of the value of such installations apart | 
from stored data and records. 


Harford Mutual Moved 
Ahead In 1959 Operation 


Harford Mutual of Bel Air, Md., in| 
1959 had gross writings of $9,691,754, | 
with a loss ratio of 48.9% and an| 
underwriting profit of $293,469. Pol- | 
icyholders surplus increased 11.2% to| 
$3,490,590. Net gain from _ invest- 
ments amounted to $181,310. Assets at| 
the vear end were $10,193,498. 

The company’s stock affiliate, Mary- | 
land National, had gross writings of | 
$2,358,024, with a 46.6% loss ratio 
and an underwriting profit of $22,868. 
Policyholders surplus was up 11.1% 
to $1,269,267. Net investment gain | 
was $72,943. Assets at the end of 1959 | 
were $3,156,437. 








— | 
See No Depreciation With 


Partial Fire Loss In La. 

During talks between insurer repre- 
sentatives and Commissioner Hayes of 
Louisiana on his legislative program, | 
it was pointed out that the insurance 
code prohibits an insurer from charg- | 
ing depreciation on a partial fire loss. | 

The point was made by an agent} 
who said it was based on an attor- | 
ney’s opinion. Mr. Hayes reported-| 
ly agreed to assist in changing the pro- 
vision. 


Industrial Indemnity Gains | 

Industrial Indemnity in 1959 had 
premiums of $40,275,006, an 11% gain. | 
Workmen’s compensation accounted | 
for $28,547,000, up $1.6 million, while | 
liability and auto increased $7.2 | 
million, fire and allied lines to $4 mil- 
lion and surety to $415,000. 

The company showed a gross surplus 
Dec. 31 of $10,368,000 and assets of 
$51,593,000. 
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Fire-free operations and lower insurance 
@ 


costs often result directly from the 


work of Royal-Globe’s fire protection 
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new construction. For fire protection 


and rate-saving ideas, call this member of 





our mobile production team. 






and your versatile 
“MULTIPLE-LINE” FIELOMAN 
Another specialist that 


makes Royal-Globe 


“TOPS IN EVERY SERVICE” 


ROYAL G4 GLOBE 


INSURANCE GROUP New York 38, New York 


ROYAL INSURANCE COMPANY, LTD. - THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD - ROYAL INDEMNITY COMPANY - GLOBE 
INDEMNITY COMPANY - QUEEN INSURANCE COMPANY OF AMERICA - NEWARK INSURANCE COMPANY - AMERICAN AND FOREIGN 
INSURANCE COMPANY - THE BRITISH & FOREIGN MARINE INSURANCE COMPANY LTD - THAMES & MERSEY MARINE INSURANCE COMPANY LTO 
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— now’s the time to cultivate it 


AUTOMATION has come to the farm. The many me- 
chanical appliances and powered machinery have created 
many new hazards. 

Ohio Casualty’s Farmers Comprehensive Personal 
Liability Policy will provide the farmer with broad lia- 
bility protection. Its moderate cost makes this policy easy 
to sell, and it’s a wonderful entering wedge for the sale 
of many other forms of protection which today’s modern 


farmer needs. 


THE OHIO CASUALTY 
INSURANCE COMPANY 


HOME OFFICE, HAMILTON, OHIO 


44 BRANCH OFFICES FOR FAST, EFFICIENT SERVICE 


Home Office Department: Aurora, Ill., Chicago, Cincinnati, Cleveland, Columbus, Dallas, Dayton, 
Denver, Des Moines, Detroit, Grand Rapids, Greensboro, N. C., Indianapolis, Kansas City, Lansing, 
Mich., Louisville, Milwaukee, Minneapolis, Oklahoma City, Orlando, Fla., Toledo, South Bend, Ind., 
Springfield, Ill. Eastern Deparment, 17th Floor, Broad-Locust Bidg., Philadelphia 2: Baltimore, Haddon 
Hts., N. J., Harrisburg, Newark, Philadelphia, Pittsburgh, Scranton, Washington. Pacific Department, 
208 W. 8th St., Los Angeles 14: Compton, Fresno, Inglewcod, Long Beach, Los Angeles, No. Holly- 
wood, Oakland, Pasadena, Portland, Riverside, San Diego, San Francisco, Seattle. 
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FeNATIONAL UNDERWRITER 


Conventions 


March 28-30, National Assn., of Mutual Insur- 
ance Agents, midyear, Flamingo Hotel, Las 
Vegas. 

March 29, Buffalo I-Day, Hotel Statler-Hilton, 
Buffalo. 

March 30-31, Pacific Insurance & Surety Con- 
ference, annual, Riviera Hotel, Palm Springs. 

March 31, Rhode Island agents, midyear, Sher- 
aton Biltmore Hotel, Providence. 

April 1, Pacific Coast Advisory Assn., annual, 
Riviera Hotel, Palm Springs. 

April 1, Eastern Agents Conference of NAIA, 
Sheraton Plaza Hotel, Boston. 

April 1, Ohio Assn. of Independent Adjusters, 
midyear, Deshler-Hilton Hotel, Columbus. 
April 3-5, National Assn. of Insurance Agents, 
Seuthern territorial conference, Arlington 

Hotel, Hot Springs, Ark. 

April 6, New Hampshire agents, midyear, Man- 
chester Country Club, Manchester. 

April 7-8, National Assn. of Casualty & Surety 
Agents, midyear, St. Anthony Hotel, San An- 
tonio. 

April 7-9, Alabama 
Hotel Miremar East, 


mutual agents, annual, 
Fort Walton Beach, 


April 7-9, Assn. of Insurance Attorneys, annual, 
Park Plaza Hotel, St. Louis. 

April 10-12, Mississippi mutual agents, annual, 
Buena Vista Hotel, Biloxi. 

April 21-22, Underwriting Managers Council of 
Independent Casualty Insurers, annual, Stat- 
ler-Hilton Hotel, St. Louis. 

April 22-24, Federation of New York Insurance 


Women’s Clubs, Manger De Witt Clinton 
Hotei, Albany. 

April 22-24, Nevada agents, midyear, Lake 
Tahoe. 


April 23-27, National Assn. of Insurance Agents 
—National Board of State Directors, mid- 
year, and Midwest territorial conference, 
Netherland Hilton Hotel, Cincinnati. 

April 24-26, Florida mutual agents, 
Fort Harrison Hotel, Clearwater. 

April 24-26, Ohio agents, midyear, Netherland- 
Hilton Hotel, Cincinnati. 

April 27, Insurance Brokers Assn. of State of 
New York, annual luncheon, Pierre Hotel, 
New York City. 

April 28-29, Southern Claims Conference, an- 
nual, Statler Hilton Hotel, Dallas. 

April 28-30, Louisiana agents, annual, Edge- 
water Gulf Hotel, Edgewater Park, Miss. 

May 1-3, Iowa agents, Blackhawk 
Hotel, Davenport. 

May 1-3, National Assn. of Insurance Commis- 
sioners, Zone III, Gatlinburg, Tenn. 

May 2-3, Minnesota mutual agents, 
Pick-Nicollet Hotel, Minneapolis. 

May 4-6, National Assn. of Insurance Commis- 
sioners, Zone II, Fort Sumter Hotel, Charles- 
ton, S.C 


annual, 


annual, 


midyear, 


May 5-6, Conference of Mutual Casualty Com- | 


panies, claims meeting, Conrad Hilton Hotel, 
Chicago. 

May 6, Colorado agents, midyear, Continental 
Denver Motel-Hotel, Denver. 

May 8-10, Alabama 
Hotel, Tuscaloosa 


agents, annual, Stafford 


May 8-10, Pennsylvania agents, annual, Hotel | 


Hershey, Hershey. 

May 9, National Assn. of Mutual 
Companies, annual, Edgewater 
Chicago. 

9-11, 

annual, 


Casualty 


Alli- 
Chi- 


American Mutual Insurance 

ance, Edgewater Beach Hotel, 
cago. 

May 9-11, National Assn. of Independent Insur- 
ance Adjusters, annual, Broadmoor Hotel, 
Colorado Springs. 

May 9-12, National Assn. of Insurance Brokers, 
annual, Ambassador Hotel, Chicago. 

10, Assn. of Casualty & Surety 
nies, annual, New York 

May 10-12, National Assn. of Insurance Com- 
missioners, Zone V spring meeting, Biltmore 
Hotel, Oklahoma City 

May 12, National Independent Statistical Serv- 
ice, annual, La Salle Hotel, Chicago. 

May 13-14, Mountain States mutual agents, an- 
nual, Antlers Hotel, Colorado Springs. 

May 13-14, Oklahoma annual, 
Tulsa, Tulsa. 

May 15-17, Virginia & District of Columbia mu- 
tual agents, annual, Shoreham Hotel, Wash- 
ington, D. C 

May 15-18, New York agents, annual, Concord 
Hotel, Kiamesha Lake 

May 15-18, North Carolina 
Carolina Hotel, Pinehurst. 

May 16, Vermont agents, midyear, Woodstock 
Inn, Woodstock. 

May 16-18, Health Insurance 
Statler Hilton Hotel, Dallas. 
May 16-18, Insurance Accounting & Statistical 

Assn., annual, Sherman Hotel, Chicago. 

May 17-18, Illinois Bureau of Casualty Insurers, 
annual, St. Nicholas Hotel, Springfield. 
May 19-20, Central Claim Executives Assn., 
spring meeting, Lake Lawn Lodge, Delavan, 

Wis. 

May 19-20, Arkansas agents, annual, Arlington 
Hotel, Hot Springs. 

May 19-21, Texas agents, annual, Austin Hotel, 
Austin. 

May 25-27, National Assn. of Independent In- 
surers, workshop, Jack Tar Hotel, San Fran- 

cisco. 


Compa- 


agents, Hotel 


agents, annual, 


Assn., annual, 
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How to 
help speed 
loss 


settlements 


When a disaster cripples a plant and halts 
production, speed in adjusting the insur- 
ance loss is of prime importance. Ship- 
ments may be halted, deliveries deferred 
and orders canceled, Your client will not 
be happy over the possible loss of cus- 
tomers before production is resumed. 


The insurance adjuster will be on the 
job promptly but, if the property records 
are inadequate or incomplete, settlement 
of the loss may be long delayed, 


An American Appraisal prepared be- 
fore the fire will provide the basis for a 
prompt and equitable settlement. For 
more than 60 years American Appraisal 
reports have stood the test in the adjust- 
ment of fire and other casualty losses, 

Recommending American Appraisal 
reports to your clients is good protection 
for your business, 





| LEADER IN PROPERTY VALUATION 


The 
AMERICAN 


APPRAISAL 


Company” 


Home Office, Milwaukee 1, Wisconsin 
Offices in 18 cities coast-to-coast 








Beach Hotel, | 
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d) CLIENT CASE STUDY 


Organization Planning 


When retained by a medium 
size company that had Jost 
money steadily, our study indi- 
cated their urgent need was a 
complete revamping of the or- 
ganizational structure. It was 
accomplished without disturb- 
ance of staff morale and for the 
past two years this company has 
shown an underwriting profit. 
Feel free to discuss your prob- 
lems with us. 








CONSULTANTS IN 
MANAGEMENT FOR THE 


FRANK LAN 
521 Fifth 


NEW YORK 


MARKETING AND 
INSURANCE BUSINESS 
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= $4.8 million, as compared to $3.6 mil- e,0 to assistant U. S. manager in charge 
Cor roon & Reynolds lion equity in undistributed earnings British Group Names of all investment and financial matters. 
in 1958. The three life companies in C. A. Lambrecht, H. P. Linn and J. 
which the Nationwide Corp. has ma- K [| F Othe L. Magenheimer have also been named 
P r ogr essed In 1959 jor investments—Nationwide Life, e ey, our rs assistant U.S. managers. 
_ Northwestern National Life, and Mich- @pommercial Union-North British 4 
Corroon . & Reynolds ComnpenEeS igan Life—showed a combined insur- group has made several top level New President For N. H. Board 
raised their underwriting profit in ance in force of $4.2 billion, 15.7% over changes in connection with the con- Lester S. Harvey, president of New 
1959 to $414,713 from $83,480 in 1958. 1958. Other combined gains for the tinuing integration of the companies. Hampshire, has resigned as president 
Premiums written were up $1,639,283 life companies and for National Cas- T. B. Kelley has been named U. S. and executive committee chairman of 
to $35,253,435. Policyholders surplus yalty, in which Nationwide Corp. owns manager of the group and will be as- New Hampshire Board of Underwrit- 
was $49,593,461 compared with $47,- 4 majority of stock were: Assets up sociated with W. L. Nolen, senior U.S. ers. He is succeeded by Lawrence G. 
245,058. , 8.4% to $558 million; gross surplus up manager, both operating directly un- Hall, vice-president of New Hampshire, 
On the basis of actual market value 194%, to $54 million; and premium der H. W. Miller, general U. S. attor- who has been Mr. Harvey’s alternate 
of securities at Dee. 31, 1959, and with up 10.6% to $109 million. ney. D. H. Whitney has been advanced on the executive committee. 
credit for unauthorized reinsurance, 
policyholders surplus was $49,233,683, 
an increase of $2,024,417. On this basis, 
increase in policyholders surplus by 
companies was $886,015 for American M id rs nea | 
Equitable; $471,533 for New York t t 
aly | Fire; $384,102 for Globe & Republic, ount riae Vy. we 
- and $282,767 for Merchants & Manu- o h If h 7 a 
"  facturers. t t th 
ulp- For the group, incurred to earned in a € ime wil 
red | loss ratio was 53.4 and incurred to 
not } written expense ratio was 46 against “SCOTC H” BRAND’s 
am | 55.1 and 45.8 in 1958. Investment in- S 
come rose $95,504 to $2,797,731. Assets ! 
at the end of 1959 were $93,306,205 
the | compared with $91,086,654 the year be- Casy new system a 
rds fore. 
ent — 
Cherokee Had Better 
be | Underwriting Results 
ra Cherokee reduced its 1959 under- 
For | writing loss to $70,029, from $274,- 
Lisal 826 in 1958. Premiums written were 
ust- | $2,826,519 against $2,174,561. Policy- 
;, holders surplus rose to $6,339,340 from 
$2,694,937. Unearned premium reserve 
\isal increased $98,130 to $2,094,460. 
tion Investment income in 1959 was 
$145,689 against $127,930 in 1958. Net 
operating gain was down to $108,390 
from $130,625. Assets were up tc $8,- 
ON { 849,592 from $5,146,342. 


David R. Cole, manager of the un- 
derwriting department, has been ad- 
vanced to assistant vice-president. 
James B. Morgan, Birmingham at- 
torney, has been elected a director. 


Standard Accident Names 








- Upt At Chi PLACE RIDER IN POSITION, press down on tape. LIFT PAPER, PULL ACROSS, tear off on cutter edge. 
P _ ? ae (Handy C-12 Applier holds a full 36 yard roll of “Scorcn” (No messy glue to spill or spot, no pur kered papers, no 
cane ee ee Branp Double-Coated Tape No. 665, keeps a generous sticky fingers. Tape sticks on both sides, works like glue 


in easy-to-use ribbon form.) 


strip of it in ready-to-use position.) 


ager at Chicago. He joined the com- 
pany in 1947 as a supervisor in the 
home office personnel department. In 
1950 he was made junior underwriter 
in compensation and liability, and in 
1951 was made a senior casualty 
underwriter. He was appointed cas- 
ualty underwriting manager at Los 
Angeles in 1957 and was transferred 
to Chicago as a casualty underwriter 
last year. 


. 





Flanery Ky. Attorney 

J. Elliott Flanery, chief claims ex- 
aminer of the Kentucky department, 
has been appointed department attor- 
ney. Mr. Flanery formerly was with 
Bituminous Casualty for 23 years as 
claims manager, and with American 
Mutual Liability for two years in the 
same capacity. He succeeds J. D. Ack- 
man, who has resigned to become vice- 
president of American Central Life & 
Disability of Louisville. 





ATTACH TO OTHER PAPER—IT’S EASY AS THAT! 


(Mounting’s quick, neat—and invisible. Papers are held 


WHY WASTE TIME with out-dated mounting methods? 


(Users report time savings up to 50%, neater jobs, too.) 


Gains For Nationwide Corp. 


Nationwide Corp., the holding com- 
Pany associated with Nationwide Mu- 
tual, in its 1959 statement shows as- 
sets of $39.7 million. Net income of 4 
$790,785 was a 13% increase. 

The corporation’s equity in the 1959 
undistributed earnings of companies 
in which it has investments rose to 


Call your office supplier or write 3M Company, Dept. 
CBS-30, St. Paul 6, Minn. for information. 


firmly together—with no clips or staples to snag or tear 
loose in your files!) 


IS A REGISTERED TRADEMARK OF 3M CO. 
Miienesora WMiininec ann TManuracturinc company 


> 


... WHERE RESEARCH IS THE KEY TO TOMORROW 
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Modica Named V-P 
Of American Home 


American Home has named Thomas 
N. Modica vice-president in charge oc 
fire underwriting. He replaces Walter 
S. Kaufman, vice-president, who will 
devote his efforts to rating problems 
related to the accelerated sales pro- 
gram, and in addition will act as con- 
sultant to the fire underwriting de- 
partment. 

Mr. Modica began his career in the 
New York office of Fred S. James & 


PuNATIONAL UNDERWRITER 


Co. He later joined Corroon & Reyn- 
olds and traveled in nearly all states. 
In 1947 he joined American Interna- 
tional Underwriters as chief fire un- 
derwriter. He was later elected presi- 
dent of the American Home Agency, 
New York and Chicago. 


Judge Upholds Insurers 
That Won Jury Verdict 


Judge Campbell in U. S. District 
Court at Chicago has denied the post- 
trial motions of plaintiff to set aside 
the verdict for six insurance compa- 


nies that refused to pay a fire loss. 
The jury verdict in favor of the in- 
surers will stand, subject to appeal. 

The case, which was reported in the 
March 4 issue on page 5, is of interest 
to fire insurance people because the 
companies were able to win a jury 
verdict for refusal to pay on the 
grounds of arson and fraudulent mis- 
statement of ownership. The compa- 
nies were sued for $150,000, and at one 
point along the line were ready to set- 
tle for about $30,000, but it is under- 
stood the plaintiffs felt they would do 
far better with a jury. 
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~ toa SHAT. R PROOF 
Man...” 


... for Guaranteed Auto Glass Service! He’! reduce your Auto Glass Claims 


and keep your policyholders mighty happy, too! Just check the Yellow Pages 


Find Your Nearest Deeler 
in The 


Yellow Pages 





GUARANTEED 


AUTO GLASS SERVICE 





International SHAT-R-PROOF Directory ‘= 
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ee 


handy. It 


for the name of the SHAT-R-PROOF Dealer nearest you. Then 


in front of the glass shop. And be sure you keep an 


lists over 


5000 Authorized SHAT-R-PROOF Dealers across the country that assure 


you of Guaranteed Auto Glass Service. 


Call your 
SHAT-R-PROOF Dealer 
today! 





or write to: 


Shatterproof Glass Corporation 


DETROIT 10. MICHIGAN 


4815 CABOT AVENUE 
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GAB Course Aims At 
Professional Status 


An educational program that will 
make the adjuster capable of handling 
the complex problems of adjusting jn 
a professional manner and will lend 
prestige to the adjustment business in 
the manner of the CPA or CPCU des- 
ignation has been arranged by Gen- 
eral Adjustment Bureau. The program 
was outlined by Maynard W. White- 
law, manager of personnel and educa- 
tion of GAB, at an all-day conference 
of regional supervisers at New York 
City. It parallels the one developed at 
Western Adjustment under Mr. White- 
law’s guidance and put into effect in 
1958. 

The designation of “Professional 
Insurance Adjuster’? has been chosen 
as the culmination of a three stage 
program representing three classes of 
professional skill. The first stage, 
which is for all new GAB adjusters, 
includes at least six months of train- 
ing, with weekly assignments includ- 
ing a basic correspondence course on 
either fire or casualty adjusting, su- 
pervised loss adjusting, written reports 
on routine cases, and written and oral 
examinations under the regional super- 
visor. At the end of this period the 
successful student has earned the des- 
ignation of “Adjuster,” with an auto- 
matic pay raise. 


Accent Is On Experience 


The second stage of the program 
brings the title of “Senior Insurance 
Adjuster.” Not less than six and a half 
years of experience must go in to 
qualify the adjuster for this designa- 
tion, and also three courses of the In- 
surance Institute of America, and 
whichever of the two GAB corres- 
pondence courses—in fire and casu- 
alty adjusting—was not completed by 
the applicant in the first stage of the 
program. At the end of this period, 
there are more tests and a $250 award 
for the winners. 

The third stage requires a minimum 
of five years of experience and a dis- 
sertation on an approved subject. The 
designation ‘Professional Insurance 
Adjuster” is won upon the successful 
completion of comprehensive tests cov- 
ering the entire field of insurance ad- 
justing. 

The bureau will maintain other 
schools independent of the new pro- 
gram, Mr. Whitelaw said. The aim of 
the program is not to supplant existing 
educational facilities but to encour- 
age a planned approach to adjusting 
proficiency, and to establish within 
the business recognition of technical 
accomplishments in the adjusting 
profession. 

Emphasized at the conference was 
the need of the manager and regional 
supervisor to encourage the young ad- 
juster on his road to professional 
standing. “Self-improvement plans are 
the hardest kind of plan to work out,” 
said Mr. Whitelaw. 


Students Expected To Finish 


As to the fact that the second and 
third parts of the plan were option- 
al, Mr. Whitelaw indicated that there 
was enough compulsion built into the 


plan so that students need not be 
forced to continue. 
A national governing board, made | 


up of six members of the business will 
advise departmental governing boards 
supervising the tests, and will prepare 
the examinations. 

Stringer agency, Atlanta, has 
1393 Peachtree 


W. K. 


moved to suite 303, 
Street, N.E. 





March 3 


Pre-T 
In Ch 
Tells 


Pre-tr 
deposing 
year to 

judges s 
cases, JI 
Cook Cx 
March 1 
Assn. of 
Despit 
other!), 
tion’s Mm 
a quarte 
able to 

in atten 
though 

to say 


Recentl) 


Judge 
been shi 
criminal 
first ha 
126 case 
the circt 
ing bee 
through 
After 
cedures 
clared tl 
plaintiff 
said he |] 
wants tk 
—to pa 
settle th 
As to 
not disc 
settleme 
decision 
into pr 
quently 
Walte 
popular 


























960 








March 25, 1960 


Pre-Trial Working 
In Chicago, Austin 
Tells Adjusters 


Pre-trial conferences in Chicago are 
deposing of enough cases per court 
year to equal the efforts of five extra 
judges sitting in courts hearing those 
cases, Judge Richard B. Austin, judge 
Cook County superior court, told the 
March meeting of Casualty Adjusters 
Assn. of Chicago. 

Despite a record snow fall (an- 
other!), enthusiasm for this associa- 
tion’s meetings is such that only about 
a quarter of the membership was un- 
able to show up, and those who were 
in attendance stayed to the end al- 
though transportation facilities were, 
to say the least, unpredictable. 


Recently Shifted 


Judge Austin, who only recently had 
been shifted from pre-trial activity to 
criminal court, noted that during the 
first half of the current year only 
126 cases actually went to verdict in 
the circuit superior court; the rest hav- 
ing been settled before that time 
through pre-trial work. 

After discussing some of the pro- 
cedures of pre-trial, Judge Austin de- 
clared that there is no such thing as a 
plaintiff being “a little bit guilty.” He 
said he had no respect for a judge who 
wants the defense—despite no liability 
—to pay something only in order to 
settle the case. 

As to the question of whether or 
not disclosure of policy limits effects 
settlements, Judge Austin said that 
decision had been made before he got 
into pre-trial work and he conse- 
quently could make no evaluation. 
Walter P. Strobel, the association’s 
popular and ebullient president, an- 
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Hunt, Roberts And 
Wallworth Are Named 
By Springfield F.&4M. 

Springfield F.&M. has elected Dud- 
ley G. Hunt Jr. secretary and Wolffe 
W. Roberts sales manager in the west- 
ern department. Both will have head- 
quarters at Chicago. Mr. Roberts re- 
places Eugene R. Wallworth who has 
been named sales manager in the 
Pacific department at San Francisco. 

Mr. Hunt joined the company in 
1946. He was state agent at Oklahoma 
City before being named fire under- 
writing superintendent at Chicago in 
1956. In 1958 he was named assistant 
secretary there in charge of property 
underwriting. 

Mr. Roberts, with the company since 
1948, was named superintendent of 
agencies in Montana in 1952. He went 
to the Pacific department in 1956 as 
agency superintendent and was elected 
assistant secretary there in 1958 and 
sales manager in 1959. 

Mr. Wallworth joined the company 
at Chicago in 1941. He was special 
agent at Detroit and Columbus, O., 
before his appointment as_ regional 
superintendent at Chicago in 1955 and 
as sales manager there in 1959. 


Two Named By Aetna Fire 

Aetna Fire has appointed Robert L. 
Maconochie as special agent in eastern 
Massachusetts and Robert F. Singleton 
claim manager at Houston. 





nounced that the April 20 meeting 
would have as speaker Craig Spang- 
enberg, Cleveland plaintiff's attorney, 
who will discuss the psychology of 
jury selection. 

The annual golf outing will be held 
June 22 at St. Andrews Golf Club. 

















American Equitable Assurance Company 
of New York 
Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Merchants and Manufacturers Insurance Company 
of New York 
Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 


Corroon & Reynotps Group 
92 William Street, New York 38, N. Y. 











A steam-shovel driver named Lee 


Got sidetracked . . . disastrously! 
But the rig was protected — 

His agent selected 
Full coverage from G. F. & C.! 


Equipment like this should be fully protected with 
G. F. & C.’s contractors’ equipment floater and other 
inland marine coverages. On every policy, G. F. & C. 
gives you: 

* Quick and understanding underwriting service 


* Guarantee of performance 
* Prompt and fair settlement of claims 


GENERAL FIRE AND CASUALTY COMPANY 


(A Stock Company) 


Home Office: 1790 Broadway, New York 19, N. Y. 
Philadelphia Newark Pittsburgh 





Chicago Minneapolis 
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Reports By Companies On 1959 Operations 





Central Mutual, Van Wert—Assets, $50,763,- 
; loss res., $6,145,662; un- 
earned prem., $23,064,110; underwriting gain, 
; investment gain, $1,109,789; net in- 


Resumes from annual statements of Premiums Losses 
companies writing $5 million or more 


of earned premiums 








5. 
, surplus and increase 52,646,343 25,380,607 


Surplus in the following company reports Surplus were incorrectly reported 


refers to surplus to policyholders: Hanover—Assets, $79,619,271, 


, $14,767,693; unearned prem., $30,556,- 
344; underwriting loss, 
gain, $4,625,826; net income, $2,549,555; capital, 
$24,000,083, decr., 


American Agricultural Mutual—Assets, $13,- 
i ; loss res., $3,915,593; un- 
underwriting gain, 
; investment gain, $385,068; net income, 


Premiums Losses 


Extended coverage 
Other allied lines .... 
Homeowners MP 
Commercial MP 





Other allied lines ... 
Homeowners MP 
Commercial MP 


Premiums Losses 


Liability (not auto) BI 


A ig coverage Accident (individual) 


Other allied lines . Workmen’s comp. 
























Accident (individual) 
Workmen’s comp. 








Consolidated Underwriters, Kansas City—As- 
sets, $9,098,489, incr., $726,832; loss res., $3,481,- 
274; unearned prem., $2,004,897; underwriting 
i investment gain, $178,071, 
; surplus, $3,002,039, incr., 
a decrease in the 


PDL (not auto) 
Catas. excess of loss 


836 (incorrectly reported as 





, $7,432,929; unearned 
, $13,655,503; underwriting loss, $905,903; 


524 
ecapadabbaenasseeGasoeactn ee ‘39, 902; 198 21,603,112 
ee -— $1,808,624; net income, $850,- 


Extended coverage 
Other allied lines .. 


Homeowners MP Indemnity—Assets. 


; loss res., $28,378,630; unearned 
prem., $7,524,678; underwriting gain, $1,396,509; 
investment gain, $1,083,709; i 





RETR eae ne Oe 5.554.627 Workmen’s comp. 


Extended coverage 





Commercial MP 


lena ne genene ese saiaddipilaieadasas 
Other allied lines ... 
Homeowners MP 








Freeport—Assets, $12,347,271, 
, $2,873.379; unearned prem., $4,344,708; 
underwriting gain, $131,755; 
$245,464; net income, 
surplus, $4,228,988, incr , $363,445. 


investment gain, 


Nuclear phys. dam. 
Workmen's comp. 





Extended coverage 
Other allied lines ... 
Homeowners MP 
Commercial MP .. 








Workmen's comp. 











Pennsylvania—Assets, 
American Reinsurance—Assets, 
underwriting loss, 
underwriting gain, yn age gain, $603,695; net income, $231,103; 
in, $3,354.142; net in- i 


, $2,519,877; unearned 
., $179,898; underwriting loss, $39,501; i 
net income, $202,814; 





Other allied lines 
vestment gain, $246,549; 









Aackians {individual 
A&S (individual) 











Hail (growing crops) 
Workmen’s comp. i 

















s., $1,808,784; unearned prem., 
underwriting gain, i 
vestment gain, $260, 299; 
surplus, $7,110,457, 
Surgical-Medical 





American Surety—Assets, net jnoome, $755,570; 
, $35,118,834; underwriting loss, $3,321,568; 


investment gain, $4,075,343; net income, $559,- underwriting gain, 


investment gain, 


New Amsterdam Casualty—Assets, $128,745,- 
Extended coverage .......... $31,436,825; underwriting 

; ; ; investment gain, $3,078,597; net in- 
$2,000,000; surplus, $32,- 


Homeowners MP .. 
Commercial MP ..... 


come, $558,476; capital, 
306,338, incr., $363,099 

Extended coverage ............ 
Other allied lines .... 
Homeowners MP 





Accident (individual) 





Workmen’s comp. 


Hail (growing crops) 
Liability (not auto) B 










A&S (individual) 





mp. 
Tosbanee (not auto) BI 








Nuclear phys. dam. 
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Premiums Losses 
Earned = Incurred 








$ 
PDL (not auto) 0... 1,838,815 208,434 
UE, Sasssctascetcessiicicschsavernieteesep 999,726 479,158 
Surety 2,934,925 2,155,889 
Glass 736,198 347,827 
Burglary, theft ......ccccccccncs 1,617,670 644,626 
Boiler, machinery - 50 





Special auto liability 1,385 1,097 
Total 61,222,876 34,390,939 





New York Underwriters—Assets, $25,096 533, 
incr , $1,539,748; loss res., $1,390,494; unearned 
prem., $6,560,144; underwriting gain, $87,761; 
investment gain, $1,025,356; net income, $883,- 
432; capital, $2,000,000; surplus, $16,082,763, 
incr., $1,035,947. 















Fire 3,161,030 1,542,803 
Extended coverage .............. 1,104,039 510,744 
Other allied lines .. ne 43,487 17,775 
Homeowners MP .. 364,418 166,581 
Commercial MP 31,820 822 
Earthquake ....... 7,486 

Hail (growing crops) . 146,461 60,404 
Ocean marine ............. . 200,258 138,843 
Inland marine . . 808,481 415,187 
Industrial MP 37: 2,078 


Auto phys. dam. 
Aircraft PHD ... 
Livestock .... hs 7,9: 

MENTE: \sessnssschusapeaictonasisciecoestsses 7,763,039 3,890, 300 


Northern of New York—Assets, $84,153,710, 
incr., $15,225,316; loss res., $6,729,123; unearned 
prem., $35,224,406; underwriting loss, $1,429,509; 
investment gain, $2, 751,751; net income, $1,311,- 
083; capital, $9,769,988; surplus, $36,582,421, 
incr., $8,626,519. 

I cass anisi caersckacgcicnbccescesesoose 10,855,440 4,814,095 

















Extended coverage 2,809,181 
Other allied lines ..... 7,210 
Homeowners MP .. 1,877,967 
Commercial MP 22,673 
Earthquake ......... 39 
Inland marine .... 299,570 
Accident (individual) . . 9,987 
Workmen’s comp. ....... 12,942 3,922 


p. 

Liability (not auto) BI . 295,319 172,798 
Auto BI ...... .. 2,208,820 1,708,437 
Auto PDL ...... be 

Auto phys. dam. 








Aircraft PHD ...... . 43,959 60,448 
PDL (not auto) ss 17,745 5,145 
Fidelity 28 
Ce: Mae 
Glass 13,993 
Burglary, theft 52,239 
Nuclear PHD .. Re 358 798 
NE. asaetaasanecach 15,587,679 


Reliance—Assets, $115,703,380, incr., $4,031,- 
992; loss res., $17,771,116; unarned prem., $40,- 
692,685; underwriting loss, $95,220; investment 
gain, $3,168,153; net income, $2,997,488; capital, 
$7,618,000; surplus, $50,497,484, incr., $3,641,478 
MUNN oss asin casunsciacanicetdeedachseuasseteaiudaia 15,896,665 8,112,820 
Extended c : ; .. 4,961,443 2,159,681 
Other allied lines ..... si 91,306 33,939 
Homeowners MP ... 3,838,638 1,658,604 
Commercial MP . 280,574 235,097 
Earthquake .................. 
Hail (growing crops) 
Ocean marine oe 
Inland marine ..... 

























Accident (individual) 54,905 32,145 
Hosp. & med. (indiv.) 191 —8 
Group A&S ~ 3 3 
Workmen’s comp. .......... seovoe 1,522,205 910,383 
Liability (not auto) BI ...... 1,221,668 529,738 
| = .. 3,637,026 2,273,981 


. 1,687,053 966,126 


Auto phys. dam. ... 5,467,031 2,847,109 


Aircraft PHD. ..... .. 378,128 239,163 
PDL (not auto) .. 249,679 78,646 
ee .. 121,907 54,080 
Surety : 701,013 69,164 
Glass 109,507 51,251 
Burglary, 267,440 109,815 
Boiler, machinery aa 6,175 1,244 
Multiple Peril NOC ... 13,737 —sseconcoen 


4% part,GeneralSecurity 426,605 221, 728 
Tot SEE <eibenbidnanenccdicniegiocntiniald 48, 658,170 24,555,613 


Security Mutual, N.¥Y.—Assets, $25,757,740 
incr., $4,444,039; loss res., $11,309,429; unearned 
prem., $6,840,410; underwriting gain, $852,644 
investment gain, $512,430; net income, $1,221,- 
082; spec. contingent surplus, $850,000; surplus 
$4,425,740, incr. $676,603 





Fire .. ; 68,734 25,116 
Extended coverage ........... 38,618 5,022 
Other allied lines .. 1,041 902 
Commercial MP ... — i «ame 






SS eee 8,015 3,176 
Workmen’s comp. (other) 980,492 668,955 
Workmen’s comp. (N.Y.) 3,334,811 1,825,430 
Liability (not auto) BI .... 7,090,268 3,364,310 





I UE ccencecserecesecscscxstaetesesio 785,819 376,261 
Auto PDL ...... 273,174 177,638 
Auto phys. dam. 12,361 3,502 
PDL (not auto) 358,875 121,067 
Burglary, theft 12,697 4,083) 
Disability ben. ...... 121,578 135,347 
Excess of loss reins. . ie 25,495 17,451) 

MEE... shcesearsgacecsnnsnvmmneennacnins ‘13, 111,940 6,728,267 


Service Casualty—Assets, $26,834,144, incr. 
$1,633,119; loss res., $628,511; unearned prem. 
$11,574,581; underwriting gain, $1,079,978; in- 
vestment gain, $810,112; net income, $1,147, 
capital, $1,000,000; surplus, $13,881,549, incr. 
$448,104 





Inland marine 314 15 
Auto phys. dam. .12,037,585 5,515,180 
RE Re 12,037,900 5,515,195 


Service Fire—Assets, $80,263,122, incr., $1,660, 
386; loss res., $1,826,655; unearned prem., $32, 
311,641; underwriting gain, $6,010,046; invest- 
ment gain, $3,263,160; net income, $5,916,053; 
capital, $6,000,000; surplus, $42,082,288, incr. 
$447,338. 








—- —— 





BUREN TENTED ocsssccccsccssncscessose 
Auto phys. dam. 
PDL ‘not auto) 

_ REESE 


60 
28, 307. "O32 15,331,535 
. 311,674 421,57) 
28,619,966 15,753,117" 
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ited NAIIA Holds First 
sau! Claims Training Class 
5'sa9| The first basic claims training sem- 
| jnar sponsored by National Assn. of 
— Independent Insurance Adjusters has 
an been held at Michigan State Univer- 
‘ sity with an enrollment of almost 70. 
6,533, Subject matter during the three- 
a day seminar included: Introduction to 
3383. | the insurance industry; policy con- 
2,763, tracts; human relations; legal prin- 
12,803 | ciples involved in property losses, and 
ny basic principles of liability investiga- 
2 | tions. A full day was also devoted to 
22,822 the basic requirements in estimating 
4 small property losses. 
38,843 Discussion groups were held at the 
mr close of the first two days wherein se- 
at lected panels, including John Files, 
‘5.84 | Michigan Claims Service and chair- 
90,300 man NAIIA educational committee, 
| and William C. Couch, committee 
—_ member, were quizzed by the enrollees. 
9,509; Appearing as educators were Jack 
74 Butterick, Michigan Assn. of Insur- 
‘! ance Agents; William Halliday, 
0% | Schmidt, Smith, Hawlett & Halliday; T. 
7210 M. Kelley, Michigan Claim Service; 
“a R. L. Lusk, Mutual Loss Research 
"g9) Bureau; J. H. McCormick, Auto-Own- 
rr ers, and Ruth Van Goor, Michigan 
3.929 | Claims Service. 
Se - 
6.05 Mitchell New President 
044 Of Southern 1752 Club 
ve Grover C. Mitchell Jr., Zachary- 
13.993, Randolph general agency, Greenville 
= S. C. was elected president of South- 
37.679) ern 1752 Club at its annual meeting 
at Southern Pines, N.C. 
oe Charles Grubbs, Shelby Mutual, was 
ment} elected vice-president; Frank E. Britt 
_— Jr. Marshall general agency, Char- 
12.820] lotte N.C., secretary, and James Boud- 
— man, Harleysville Mutual, Raleigh, 
38,604) treasurer. 
35,007 — 
8.688 Gains For Houston Group 
68.901 Net premiums written by the Hous- 
—— ton group—Houston Fire & Casualty, 
pores General and Associated Employers— 
oy increased in 1959 to $14,886,742. The 
73.981} Consolidated loss ratio was 51.06%, 
aa adjustment expense ratio 10.12% and 
39.163) Underwriting expenses 34.40%. There 
78,646] was a statutory underwriting profit of 
a'1e:| $748,559, or 4.89% of premiums earned. 
51,251} In 1958 the underwriting profit was 
oer | $288,511. 
nad Realized investment income amount- 
55.613 | ed to $1,028,331, which, together with 
increase in market value of securities 
7,740! Owned, produced total investment in- 
2644,| COMe of $1,372,558. Underwriting and 
1,221} Investment profits reached $2,121,117 
rplus? last year compared with $2,039,166 the 
25,11¢} year before. 
‘ — 
i Buyers Slate Regional Meeting 
63.955, 4 regional meeting of American So- 
325,43 ciety of Insurance Management has 
eas} Cen scheduled for April 13 at Co- 
177,638 lumbus, O. It will be attended by 
cael representatives of the Chicago, Central 
4.083] Ohio, Cincinnati, Cleveland and De- 
eal troit chapters. 
28,267 
incr., 
prem.,| 
8 in 


FieNATIONAL UNDERWRITER 


Southern Agents’ Card 
Covers Broad Field 


A lineup of outstanding speakers has 
been scheduled for the Southern Agents 
Conference at Hot Springs, Ark., 
which was moved back to April 3-5 
from the original March 27-29 dates. 

Kent H. Parker, general manager of 
Inter-Regional Insurance Conference; 
Porter Ellis, Dallas, vice-president 
NAIA, and William E. Booth, vice- 
president Cherokee,will appear April 4. 

Tuesday’s program will feature Carl 
Stout, works manager in Arkansas of 
Aluminum Co. of America, who will 
speak on workmen’s compensation. 
Eugene F. Gallagher, Chicago fire 
manager of Standard Accident, will 
discuss problems facing the business 
and the inadvisability of some obvious 
solutions. 

George Faunce III, president of 
AFCO: Harvey G. Combs, Arkansas 
commissioner, and Robert Davidson, 
Jonesboro, president Arkansas associ- 
ation, are also scheduled to speak. 


Industrial Indemnity 
Names 2 Special Agents 


Industrial Indemnity has named 
Robert G. Kelly special agent for 
eastern Washington, northern Idaho 
and western Montana with offices in 
Spokane. He has been with the com- 
pany since 1954. 

Donald H. Hollister has been ap- 
pointed special agent at San Jose. He 
has been with Industrial since 1953 
as auditer, safety engineer and, most 
recently, underwr#er at Sacramento. 


Charles O’Connor Rejoins 
General Accident In A&S 


Charles B. O’Connor has returned 
to General Accident as assistant su- 
perintendent of A&S operations. Mr. 
O’Connor joined the company in 1946 
as supervisor of A&S underwriting. He 
went with Midland Mutual Life in 
1954 as manager of its A&S depart- 
ment, his position until rejoining Gen- 
eral Accident. 


D. J. Goetz Is Advanced 


American Surety has’ promoted 
Donald J. Goetz to regional comptrol- 
ler of its western regional office at 
Chicago. He joined the company in 
1931 and later served as supervisor of 
accounting at Boston before returning 
to the home office as manager of the 
collection division, his position until 
his present promotion. 


In New Casualty Of Cal. Post 

Bruce W. Pennington, regional man- 
ager for WC, has been appointed 
claims supervisor for Los Angeles by 
Casualty of California. 


American Re has elected as a di- 
rector Baldwin Maull, president and 
director of Marine Midland Corp. 


TRI-STATE GROUP 


All Multiple Line 


Tri-State Insurance Company 
Farmers and Merchants Insurance Company 
Midwestern Insurance Company 

Home Office 


Tri-State Insurance Building 





Tulsa, Oklahoma 





Here’s the plan that fits 
their needs... and budget 


























NEW HOMEOWNERS—and there are 
more of them every day—need the 
advice of an experienced agent in set- 
ting up an insurance plan. Where the 
purchase of dwelling coverage was 
once a fairly simple matter, the buyer 
is now faced with a range of forms 
which makes the choice of the “right 
plan” a difficult one. 

It’s here that the agent can provide 
firm footing, either by a recommenda- 
tion based on firsthand knowledge of 
the buyer’s needs and situation, or 
through laying the ground for an in- 


(Sui Caleb fitud, 


Indianapolis 7, Indiana 


formed choice by the effective use of 
coverage folders and comparison 
charts. 

But, how to reach these new home- 
owners—and in time. There are ways 
to do this; consistent advertising is 
one of the best. We provide agents 
with pre-approach mailings, and they 
use more of them each year. Our spe- 
cial agents can show you examples 
of these field-tested mailings that will 
aid you in getting a full share of the 
homeowners package business. See 
one of them soon. 


Western Department: Omaha 2, Nebraska 


FIRE * CASUALTY »- AUTOMOBILE +: INLAND MARINE 
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J Excess Coverages 


nas 


JV Reinsurance 
JV Surplus Lines 


V Special Risks 


J Long Haul 


CAPLIS-HIELSCHER, INC. 


Chicago 26, Illinois 
Teletype CG 2874 


6465 N. Sheridan Road 
ROgers Park 4-6000 
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7c; 4 7 since. The system appears to be ob- considerable stake in whether the rate 
Notes Distinction Between Merchant, Professional solete. That is less important than the on his particular building is reasonable, Adv 
(CONTINUED FROM PAGE 9) Another area where basic research theory of the system which was in- adequate and not unfairly discrimina. 
theory, that insured bought it with a would assist the agent and make his augurated at a time when the purpose tory, as the law implies it should be, B \ 
claim in mind. However, the company life easier is in the theory of rating, of the rate was simply to put a price Some feel that a schedule rate ip Ss 
claim department operates on the he continued. This involves the agent’s tag on a policy, Mr. Dukes pointed out. fire can never be equitable, as between Natior 
second theory—that payments are in- proper share of premium. The agent, There was no regulation, and if one risks, because in the final analysis it} their un 
cidental to the fundamental purpose of however, is also concerned with the disliked one company’s rate he bought predicts the probability of an isolated 954,999 
protection—freedom from uncertainty equity of rates as between risks, since elsewhere. There was no more need event—the burning of a particular justed 1 
and that claims consciousness should he must explain inequities directly to then for a rate to be equitable than building. It is beyond the abilities of a} account 
be discouraged. The front office follows insured whose pocketbook is affected. there is now for the price of corn rating engineer and has no backing in} unearne 
one principle and the claims unit the Many states are still using a schedule flakes to be equitable. statistical theory. Whether this is true 472,186 
other, with the agent in the middle. system of fire rating which began But in these times of regulation, or not, there does seem to be an urgent} Premiur 
Mr. Dukes believes in the second of the about 80 years ago and has not when insured either pays the rate set need for basic research in the theory} 912 fre 
two theories. changed in any important respect or goes without coverage, he has a of rating, not just the tinkering with} surplus 
the present system, which goes on all} $35,802, 
the time and is called research. Incur 
pera 59.6 an 
IAAHU Selects A yvping 
First in a series of famous GEORGE PRICE elects Advanced 43,5 in 1 
CARTOON ADS to help sell business pros- Underwriting Training Unit or 
P ° ° 0 3V. 
pects. Appearing ag serrewern and A special “advanced underwriting} gain w 
training committee” has been ap-} $1,029,4 
pointed by International Assn. of A&H} up 11% 
Underwriters for training and research 
in the areas of integrated programing N. J. C 
of life and health insurance, estate F 
and tax uses of health insurance, and In Dri 
business disability insurance. Robert The d 
W. Osler, president Underwriters Na-| who is 1 
tional Assurance of Indianapolis, will! yehicle 
serve as chairman. sory du 
Committee members are: Harold} |ate di‘ 
Moore, A&S director Hoosier Casualty;} court r 
Charles Ray, executive vice-president} determi 
Associates Life; Pasquale Quarto, R&R { jearner. 
Service; Richard Stump, general agent Felix 
Associates Life; W. Harold Petersen, } assessec 
executive vice-president Underwriters} for an 
National Assurance, all of Indianapo-} his puy 
You're not treated like one of the herd ... when you have lis; Ralph Lindop, insurance consult- field, s 
the policies with the BS, - PERSONAL SERVICE “I'm sorry, but Mr. Grimes buys all his insurance ant, and William Harmelin, Harmelin} Forker 
a is from his lodge brothers.” agency, both of New York City; Wil-] stoppec 
of Me n 2 ee cue some tees eae ee liam Highfield, director of A&S pro-] ponio 
cana * LL oan nna motion Western & Southern, Cincin-} share | 
yor saee Sm ns)" yo Rima Cy ope con. Ysi dh ca ech hear te Caney gees = whether tnuuace pert? To br ur, why a cal sa, tne nati, and Oakley Baskin, Mutual Bene-| point | 
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Advances In 1959 
By National Union 


National Union companies reduced 
their underwriting loss in 1959 to $1,- 
954,999 from $2,533,746 in 1958. Ad- 
justed underwriting loss, taking into 
account the increase in equity in the 
unearned premium reserve, was $1,- 
472,186 compared with $3,717,412. 
Premiums written were up to $50,601,- 
912 from $45,901,040. Policyholders 
surplus rose approximately 20% to 
$35,802,236. 

Incurred to earned loss ratio was 
59.6 and incurred to written expense 
ratio was 43.1 compared with 62.3 and 
43.5 in 1958. 

Investment income was up by 7.1% 
to $2,618,373 in 1959. Net operating 
gain was $1,731,537 compared with 
$1,029,426. Assets at the year end were 
up 11% to $101,491,526. 


N. J. Court Eyes Liability 


In Driving Instruction 

The degree of competence of a driver 
who is learning how to operate a motor 
vehicle does not alter the supervi- 
sory duty of his instructor, the appel- 
late division of New Jersey superior 
court ruled in remanding a case to 
determine the possible liability of the 
learner. 

Felix Pomponio of Haddonfield, was 
assessed $1,437 by a trial court jury 
for an accident which occurred when 
his pupil, Frederick Rice of Haddon- 
field, struck the car of Mrs. Frances 
Forker of Westmont, when she was 
stopped for a light. On appeal, Pom- 
ponio claimed Rice should pay his 
share of the damages, and on this 
point the high court remanded the 
case. 


Court’s Observations 


Pointing out that it is the intention 
of the law to permit persons the priv- 
ilege of teaching another to drive, the 
court declared that the liability of the 
licensee is predicated only upon his 
independent duty to supervise the per- 
mittee, and the sole basis of his lia- 
bility is negligent supervision—not 
necessarily the negligent driving of 
the learner per se. Thus, although a 
permittee may not be negligent when 
the vehicle he is operating is involved 
in an accident, giving due considera- 
tion to his skill, competence and obe- 
dience to his instructor’s directions, 
nevertheless the supervising licensee 
may be negligent because his instruc- 
tions were not reasonable. 

Conversely, the permittee may be 
negligent, and the licensee not, if, 
under the circumstances, the latter did 
all that was required of a reasonably 
careful person. 

The licensee always has the duty to 
object to patent mismanagement of 
the car and to be alert to highway 
dangers, taking reasonable steps either 
by warning or by direct acts of con- 
trol over the vehicle to avoid them, 
the high court ruled. 


McDougal Ore. Manager 
Of Phoenix Of London 


Phoenix of London has appointed 
John C. McDougal manager of the 
Portland, Ore., service office, with 
newly located headquarters in the 
Yeon Building. 


Gorton Director Of F.&D. 


Daniel E. Gorton vice-president and 
Operating head of the Pacific Coast 
department of Fidelity & Deposit, has 
been elected a director. 
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Buckeye Union Has 
14% Premium Gain 


Premiums written in 1959 by Buck- 
eye Union group exceeded $42 mil- 
lion, an increase of 14% over 1958. 
Consolidated gross surplus totaled $20,- 
792,000, a $2 million increase, and as- 
sets at $61,468,000 were up 12%. 

The parent Buckeye Union Casualty 
had an 11% gain in premiums last 
year to $28,076,210, and gross surplus 
of $15,036,170 compared with $13,- 
492,493 the year before. 

Buckeye Union Fire’s premiums 
were up 20%, reaching $10,861,159, 
and the surplus was up $600,000 to 
$4,439,607. 

Mayflower showed a 22% increase 
in premiums, the total being $3,254,- 
607, while surplus was $1,316,137. 

The group operates in Michigan, In- 
diana, Kentucky, West Virginia, Vir- 
ginia, and Pennsylvania in addition to 
Ohio. 


Custis Is Elected Head 
Of Ohio Speakers Assn. 


J. C. Custis, Ohio Farmers, has been 
elected president of Ohio Stock In- 
surance Speakers Assn. Other officers 
are James Kanehl, Ohio State Univer- 
sity extension division, vice-president; 
William E. Stomps, Ohio Inspection 
Bureau, secretary, and J. R. Kemp, 
Agricultural, treasurer. Norman D. 
Aylesworth, U.S.F.&G., is chairman of 
the executive committee. 

Senior, Junior Executives Named 

New senior executives in the Ca- 
nadian department of Lumbermens 
Mutual Casualty are Douglas R. Beat- 
tie, accounting and purchasing man- 
ager; Charles D. Burke, casualty un- 
derwriting manager; Francis D. Burns, 
auto underwriting manager; Russell 
W. Clearwater, boiler underwriting 
and production manager; Arthur C. 
Henderson, fire underwriting man- 
ager; Joseph W. Myers, claim man- 
ager; J. Kenneth Norgate, boiler en- 
gineering supervisor; and Charles C. 
Stearns, assistant manager of the Ca- 
nadian department. Paul C. Chamak, 
fire underwriting supervisor, and John 
E. Jaques assistant auto underwriting 
manager, were named junior execu- 
tives. 
























































af accounts receivable 
were wiped out 


Accounts Receivable often represent 45% of a company’s cur- 
rent assets. Too often, they are not insured. Forty-three Percent 
of the firms whose uninsured records are destroyed never resume 
business again. 


Our new Non-Reporting Form could be just the thing for your 
client — may help him to stay in business. Write for your copy 
of a new booklet that will help you sell Accounts Receivable 
Insurance. 


The Agency System...An American Tradition 


EASTERN DEPARTMENT 


90 John Street 
New York 38, N. Y. 


ST. PAUL HOME OFFICE 


385 Washington Street 
St. Pav! 2, Minnesota 


PACIFIC DEPARTMENT 
Mills Building 
San Francisco 6, California 


NEW ENGLAND DEPARTMENT 


10 Post Office Square 
Boston 2, Massachusetts 

































look to Indiana Lumbermens 
for: 


1. Prompt claims service. 


2. 
3. 
4, 


The latest in coverage. 

Professional advertising aids. 

Solid support from all departments—these plus 
factors can make your selling job easier and 
more profitable. 


Write to home office for full details. 
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INLAND MARINE 
AUTO 

boy 157-1 ew 4 


INDIANA LUMBERMENS 


MUTU 


pf riniance-\_ompany 
429 NORTH PENNSYLVANIA STREET 
INDIANAPOLIS 9, INDIANA 
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N. J. Agents Are Realistic On Auto Rates 


(CONTINUED FROM PAGE 1) 
panies is beginning to allay those fears, 
and it is believed by some agents that 
their big city brothers will go along 
with the program now that the com- 
panies seem to be becoming convinced 
of the program’s potential. 

New Jersey agents are in something 
of a dilemma about a safe driver or 
merit auto plan. From a survey of its 
members, NAIA finds that 850 agents 
believe some such plan would be at- 
tractive to their clients; 62 agencies 


In every field, 


were not in favor of any plan, and 17 
expressed no opinion. 

In his casualty committee report, 
Edwin M. Rothberg of Plainfield rec- 
ommended that the association notify 
Commissioner Howell it feels there 
should be no deviating plan until such 
time as a satisfactory merit plan can 
be filed and made available to all com- 
panies. 

Craig Thorn Jr. of Hudson, former 
president New York association, de- 


scribed the safe driver plan in Penn-Trenton agent who 


sylvania as “going over like a lead 
balloon.” 

Mr. Weisbart explained one opera- 
tional difficulty of safe driver plans: 
Insured in his application states that 
he had a violation two years and two 
months ago, so the client is saddled 
with a rate for two violations instead 
of one. Resolving the record involves 
much work on the part of the company 
and agent, and often ill-feeling on the 
part of the client. 

Mr. Weisbart, commenting on merit 
plans in his midyear report, told of a 


it pays to deal with specialists 


Fidelity and Deposit Company has specialized 
eanmors for 70 years in fidelity and surety bonds. 


March 25, 1960 


received a call 
from one of his Pennsylvania insured 
to the effect that although he had had 
an accident he was not going to report 
it because the resultant rate increase 
would be greater than the cost of re- 
pairing the damage. One can imagine 
the confusion, Mr. Weisbart suggested, 
if a year from now, the third party 
would start suit for bodily injuries, 
and the company rejected the claim 
for late notice. 

He said the New Jersey Motor Ve- 
hicle Department should be consoli- 
dated in Trenton—it is quartered in 
four buildings at present—so that ac- 
cident information can be processed 
quickly on electronic machines. 

Under the present set-up in New 
Jersey the cost of these reports is 
excessive and it would take much too 
long to get the information back to the 
companies, he asserted. In California, 
he noted, reports are issued for 25 cents 
by a staff working night and day. He 
suggested the New Jersey operation 
be planned instead of its propo- 
nents “jumping in and then finding 
the water is too hot.” 


Road Aid Growing 


William J. Doyle, managing director 
of Road Aid, the agents service to in- 
sured, reported that agent participa- 
tion in the program had increased from 
504 to 602 during the past year. The 
number of garages participating had 
increased from 294 to 397, although 20 
garages were dropped because their 
service was not up to standard. 

William B. Brewster, special assist- 
ant to the general manager for public 
relations of National Bureau, spoke on 
the need to emphasize the three C’s 
for drivers, Care, Courtesy and Con- 
sideration. 

George E. Grotz, its eastern field 
director, presented the National Safety 
Council award to the association. It 
was accepted by Milton H. Grannatt 
Jr., of Trenton, immediate past pres- 
ident. New Jersey now equals the 
record number of times this award 
has been won, co-holders of the rec- 
ord being the U. S. Air Force and the 
U. S. Post Office. 


Urges Reading Of Insurance Journals 


The value of reading insurance pa- 
pers was emphasized by several speak- 
ers. Speaking of the average agent 
of the future and what he must do to 
stay in business, Mr. Weisbart said the 
agent must sell allied lines to his 
clients and broaden his scope of opera- 
tions by learning. It is much more 
profitable to read a trade magazine for 
30 minutes an evening than to watch 
television, he said. 

John S. Sheiry of Bridgeton, state 
national director, urged agents to make | 
every possible use of reports in insur- 
ance journals since that is one of the! 
best ways of keeping up with what 
goes on in the business. A well-in- | 
formed agent, Mr. Sheiry said, is one 
who can take care of his clients’ prob- 
lems in light of current conditions in 
the business. 


Baltimore Insurance Adjusters Assn. 
has elected Ernest W. Brinkman, 
America Fore Loyalty, president; Wil- 
liam A. Higgins, Calvert Fire, vice- 
president; Shelton D. Bosley, Leizure 
Associates, secretary, and Edward L| 
Meister Jr., Home, treasurer. 


= 
Baltimore Adjusters Elect | 


Standard Accident Promotes Bettis | 

Standard Accident has appointed 
Earl W. Bettis assistant manager of its | 
San Francisco bond department. He 
joined the company in 1958 as 4 
senior bond tinderwriter. 
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Cites Bond Prospects, 
Advises On Pitfalls 


Heavy construction contracts will 
set a new high in 1960 and will keep 
climbing in 1961, James H. Webber, 
economist for Engineering News-Rec- 
ord and other McGraw-Hill publica- 
tions, told the Assn. of Bond Under- 
writers of New York at the March 
meeting. 

A record $120 billion of projects 
isin the planning stage, he said. New 
work proposed in 1959 indicates a 
much bigger year ahead for industrial 
and commercial building, a record half 
year for highways and bridges, a big 
gain in sewerage work, and an upturn 
in school construction, with the latter 
already off to a fast start in 1960. The 
end of the steel strike, with readily 
available supply and scattered price 
cuts, encouraged owners to go ahead 
with new projects, Mr. Webber de- 
clared. 

He pointed out that contractors are 
running into trouble this year. In con- 
trast to 1959’s first reduction in con- 
tractor failures in years, failures were 
up 10% over last year during the first 
two months of 1960. The bond under- 
writer has his job cut out for him in 
guiding and strengthening the con- 
tractor, he added. The underwriter’s 
sound advice is now particularly es- 
sential so that his client will not dan- 
gerously waste financial resources or 
over-extend himself, to the harm of 
both the construction and the surety 
business. 


Mackall Surety Course 


Planned In Four Cities 


Luther E. Mackall, retired vice- 
president of National Surety, is pre- 
senting in four cities his one week 
lecture course on principles and prac- 
tices of surety underwriting and spe- 
cial features of bonds. Starting dates 
are April 25 in St. Louis; May 2 in Chi- 
cago; May 9 in Detroit, and May 16 in 
Cleveland. The course runs weekdays 
from 4:30 p.m. to 6:30 p.m. and from 
7:30 p.m. to 9:30 p.m. 

The charge for the course is $25. 
This includes a copy of the text, “Sur- 
ety Underwriting Manual,” written by 
Mr. Mackall. Those who pass the test 
at the conclusion of the course will 
receive a certificate from Surety Bond 
Institute which sponsors the program. 

Applicants may register by letter to 
Mr. Mackall at 111 East 80th Street, 
New York, 21, N. Y. 
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American Home Agency 
Raises Moffat, Wrenn 


John Moffat, vice-president, has 
been named to head American Home 
Agency of New York, following his 
election as a director. He replaces 
Thomas N. Modica who has been 
elected vice-president in charge of 
nationwide fire underwriting of Amer- 
ican Home. Robert Wrenn has been 
named assistant secretary of the agen- 
cy. 

Mr. Moffat joined the agency on its 
formation in 1953. Before that he 
was with Fidelity-Phenix and Pacific 
Fire. Mr. Wrenn, with the agency 
since 1954, had previously been with 
National Fire as assistant secretary 
and with Pearl as manager of its New 
York metropolitan department. 


American Group Promotes 


Tolbert To Supervisor 


George E. Tolbert has been trans- 
ferred from Chicago to Minneapolis 
and promoted to engineering super- 
visor by American group. He replaces 
Edward Feyder, who is retiring. Mr. 
Tolbert joined American Auto in 1954 
at Chicago in the engineering depart- 
ment. 


Houston Buyer's Card Set 

The program has been completed 
for the annual insurance conference of 
Houston Society of Insurance Man- 
agement, April 13, at the Shamrock 
Hilton Hotel. 

Speakers will be Ambrose B. Kelly, 
Associated Factory Mutual Fire; Rob- 
ert A. Rennie, Nationwide Mutual; S. 
Gwyn Dulaney, Travelers; Geoffrey 
N. Calvert, Alexander & Alexander; 
G. A. Daniels, River Brand Rice 
Mills; T. T. Redington Jr., Dresser 
Industries; G. L. Foley, Humble Oil 
& Refining Co.; W. A. Holcomb Jr., 
Transcontinental Gas Pipe Line Corp.; 
Fred L. Hillis, Anderson, Clayton & 
Co.; and W. Howard Clem, Schlum- 
berger Well Surveying Co. and presi- 
dent of American Society of Insur- 
ance Management. 


Weisbart To Be Feted 


Ira F. Weisbart, Jersey City, presi- 
dent New Jersey Assn. of Insurance 
Agents, will be given a_ testimonial 
dinner April 21 at Hotel Plaza, Jersey 
City, by the Hudson county associa- 
tion. William Elliott, chairman Phila- 
delphia Life, will be principal speaker, 
and S. S. Holland, Jersey City, former 
president of the state association, will 
be toastmaster. Mr. Weisbart is past 
president of northern New Jersey 


chapter of CPCU and is also a CLU. 
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INDIANA INSURANCE COMPANY 


Chartered 1851 


CONSOLIDATED INSURANCE COMPANY 


Organized 1955 
Home Offices 


Indianapolis, Indiana 


Condensed Financial Statements, December 31, 
ASSETS 
Indiana 
Insurance Co. 
Ca ti NN a a oc oo ar eae os Vee ad $ 1,074,997.89 
Ee rere ee eee 9,307 ,744.22 
SHURE <6 hc ci wokaneee tetenBeubecacceuns 1,578,295.48 


1,415,076.10 
59,450.00 


Stock of Consolidated Insurance Company... . 
Building and Loan Investments............ 
Net Premiums In Course of Collections 

CH OP ONE. vcs danncrcdecdes caaes 
Other Assets 


1,560,906.48 
286,781.46 


1959 


Consolidated 
Insurance Co. 


$ 126,656.97 
1,862,138.21 
.00 

.00 

.00 


105,071.92 
32,240.43 





TOTAL ADBGIT TEE) ASSES. .< 6. csceces $15,283,251.63 
LIABILITIES 
Reserve for Unearned Premiums..........$ 6,813,532.58 
Reserve for Losses and Loss Expense...... 3,789,726.19 
Reserve for Federal Income and Other Taxes. 19,250.00 
Cede LiMo 6.0 c oss claw ccweucsanwes 242,868.04 
Policy- CORSE SOME. ee ee ee reseles 300,000.00 
holders > Surplus ..... ....ee.--  3,800,000.00 
Surplus ) Voluntary Reserve ......... 317,874.82 


$2,126,107.53 


$ 441,214.17 
227,347.64 
.00 

25,282.46 
750,000.00 
682,263.26 
.00 





TOTAL LIABILITIES 


CAPITAL AND SURPLUS ........... $15,283,251.63 


$2,126,107.53 


Bonds carried at Amortized Values and all other securities at market value as 


prescribed by the committee on Valuation of Securities of 
Association of Insurance Commissioners. 


The Companies Write 
Automobile, Burglary, Fire and Allied Lines, General Liabi 


the National 


lity, Homeowners, 


Inland Marine, Plate Glass, and Workmen’s Compensation Insurance 
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REINSURA 


Through Intermediaries Only 


Profits and Progress 
ahead of you... 
Sound — 
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We offer merchandising plus versa- 


tility in coping wit 


h_ present-day 


problems in the industry. 


EQUITY GENERAL 
COMPANY 


Miami, Florida. Administrative Offices: 
: Boulder, 
Colorado. Phone Hillcrest 2-6240. General agency 


INSURANCE 


Home Office: 


Colorado Insurance Group 


Building, 


contracts still available in some areas. 


CALL, WIRE OR WRITE FOR FULL DETAILS TODAY! 
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Three Cases Turn On Exclusion Clause 


(CONTINUED FROM PAGE 10) 
cluding use of dyes from coverage, the 
lower court held in dismissing the 
suit. On appeal, the Illinois appel- 
late court sustained this finding. 





Conflicting Testimony 





New Jersey superior court upheld 
Pearl’s contention that insured 
breached the cooperation clause in a 
homeowners policy. The court partially 


reznanded the case for further pro- 
ceedings. The case is reported in 10 
CCH (Fire & Casualty) 251. 

Charles and Jessie Gallagher, mother 
and father of Bertha Watts, brought 
suit against her and her husband, who 
were insured under a homeowners, 
claiming that Jessie Gallagher was 
injured by a fall down a flight of steps 
in the Watts home because a railing 
was defective. 


the action. At the law office of the in- 
surer’s attorneys, inquiries were made 
of Mr. Watts in reference to the ac- 
cident. A stenographic transcript was 
taken. The substance of the statement 
by Mr. Watts was that the handrail 
involved seemed to be solidly an- 
chored and that he had no knowledge 
of any defect. 

However, at the instance of the 
Gallaghers, Mr. Watts testified by dep- 
osition to the effect that the handrail 
to his knowledge had never been sol- 
idly anchored. 
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court against the Watts, charging 
that the cooperation clause in the pol- 
icy was breached through inconsistent 
statements and that the Watts were 
guilty of fraud and collusion. 

The trial court held that the issue of 
fraud and collusion had been aban. 
doned, and that Mr. Watts did not 
make inconsistent statements because 
the questions asked him when his tes. 
timony was taken by deposition were 
not the same as the questions put to 
him by the insurer’s attorneys. Ac- 
cordingly, the trial court absolved the 
Watts. 
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reversed a trial court’s decision and The insurer undertook defense of The insurer brought action in trial 


; Higher Court’s View 


% 


On the insurer’s appeal, the superior 
court took a different view of the facts, 
holding that Mr. Watts’ statements 
were clearly inconsistent and that the 
trial court should have determined 
whether he made them deliberately. 
The court said that although Mrs, 
Watts made one statement on Jan. 6, 
1958, and subsequently contradicted 
herself in a deposition taken Oct. 10, 
1958 in connection with the appeal, 
she could not have made any incon- 
sistent statements before that time. 
Since a cause of action must exist be- 
fore a complaint is filed, the high 
court upheld the trial court’s judg- 
ment regarding Mrs. Watts. 

The court, however, concluded that 
Mr. Watts’ answers in April, 1958, 
were inconsistent with those given in 
January, 1958, and that the questions 
put to him on those occasions were not 
so different that they should have 
caused inconsistency. The court also 
observed that where members of the 
same family are involved in an action, 
the evidence should be examined with 
“great particularity.” 

In reversing the judgment as to 
Mr. Watts and remanding the case to 
the trial court, the high court said that 
if it is found that Mr. Watts delib- 
erately gave inconsistent answers, or 
that he was guilty of fraud or collu- 
sion, the insurer must be absolved of 
liability through breaching of the co- 
operation clause. 

Kisselman, Devine & Deighan of 
Camden appeared for the insurer, and 
Lawrence N. Park of Camden for the 
Watts. 


Finke Named At S. F. 


Warren W. Finke has been promoted 
to executive supervisor of the Pacific 
Coast department at San Francisco by|‘ 
Underwriters Salvage Co., with whom} 
he has been since 1950, most recently as 
auto superintendent. 




















What man has joined together... 


To J. Grant Moore (above) the Blue Water Bridge, 
linking Port Huron, Michigan, to Sarnia, Ontario, 
symbolizes, in a very real sense, the enduring 
strength of the bond that has joined together his 
Port Huron insurance agency, Wright, Hoyt and 
Co. and Standard Accident. 


home and branch offices. They’re a good company 
to work with.” 





Service Guide .| |" 


BOWLES, ANDREWS & TOWNE, Inc. 
ACTUARIES 


MANAGEMENT CONSULTANTS 


LIFE—FIRE—CASUALTY 
EMPLOYEE BENEFIT PLANS 








Long association between Standard Accident and 
the Company’s agents is actually the rule rather 
than the exception for 61 other agents have also 
represented Standard for over 50 years and 73 


Wright, Hoyt was established in 1897 and just ten 
years later, in 1907, contracted to become an 
agent for Standard Accident. So the agency and 


more can lay claim to an affiliation that dates 
back at least 40 years. So you see, Standard Acci- 
dent is, indeed, ‘‘a good company to work with.” 


RICHMOND 
PORTLAND 


ATLANTA 
DALLAS 


NEW YORK 











MIAMI || 


CONSULTANTS 


IN MARKETING AND MANAGEMENT 
FOR THE INSURANCE BUSINESS 


FRANK LANGEAASSOCIATES 


ONE NORTH LASALLE ST. 521 FIFTH AVENUE 
CHICAGO 2, ILLINOIS NEW YORK 17,NY 


Standard have been ‘‘wedded”’ for 53 years. ..a 
highly successful “‘marriage”’ and one that Grant 
Moore, agency president and owner, is just as 
happy with as Standard Accident is. What does 
Mr. Moore attribute this success to? When asked, 
he had this to say . . . “Our long association with 
the Standard Accident Insurance Company con- 
vincingly demonstrates our complete satisfaction 
with their underwriting procedures, financial 
strength and the always helpful interest shown us 
by the Company, its officers and staff of both the 









eM Sty, SYMBOL OF SERVICE FOR 75 YEARS 
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“2 STANDARD ACCIDENT 


INSURANCE COMPANY 


640 TEMPLE AVENUE DETROIT 32, MICHIGAN si 


30 N. LaSalle St. 
Financial 6-9792 











CONFIDENTIAL NEGOTIATIONS FOR 
SALE OF INSURANCE COMPANIES 
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Cal. WC Needs 
Investigating Now, 


Rees Tells Buyers 


SAN FRANCISCO—Workmen’s 
compensation insurance in California 
needs a “definite looking into,” Thom- 
as M. Rees, member of the state’s 
legislature and finance and insurance 
committee chairman, stated here be- 
fore northern California chapter of 
American Society of Insurance Man- 
agement. 

Mr. Rees said that since its incep- 
tion in 1915, the program has been 
expanded and amended in “piece- 
meal” fashion and, accordingly, the 
entire relationship between the state 
fund, self insurers and private insurers 
should be surveyed. 

During the past several years, Cali- 
fornia companies writing workmen’s 
compensation have been given many 
advantages over eastern companies, 
Mr. Rees said. There has been a de- 
signed effort on the part of some seg- 
ments to develop prejudice against 
these out-of-state insurers. 

Workmen’s compensation insurance, 
however, is only the “second big push” 
of his committee, Mr. Rees declared. 
The first consideration is the rehabili- 
tation of the state’s unemployment 
compensation disability fund which 
has been judged “broke.” 


Now Considering Several Changes 


The committee is now considering 
several changes, including the possi- 
bility of making the fund a state 
monopoly; forcing private insurers to 
give up some of their selective prac- 
tices, and raising the base payroll 
level or increasing the employe’s tax 
contribution. 

Mr. Rees also commented upon the 
automobile business in California. He 
charged the companies with a lack of 
cooperation, saying there is a currently 
“wide cleavage” in the industry, with 
some companies having rushed ahead 
without full regard for the rights of 
motorists. This situation could very 
well lead to restrictive legislative ac- 
tion upon the entire industry, he said. 

In reply to a question as to his stand 
on the proposal of a state auto accident 
commission, Mr. Rees said he did not 
think this was the answer to the 
problem. The social and economic 
status of persons injured in auto ac- 
cidents are far different from the 
industrial accident concept. 

Mr. Rees said he did not want the 
state to get into the insurance business, 
but that changes must be soon made— 
and fast—or the legislature would 
have to make them. 


Can't Require Stock 
Insurance In Okla. 


é (CONTINUED FROM PAGE 1) 
did not comply with his order he would 


| 80 to district court for enforcement. 


Insurers Will Appeal 


St. Louis group intends to appeal. 
F. L. Boehm, vice-president and gen- 
eral counsel, in a letter to THE Na- 
TIONAL UNDERWRITER, explains that the 
companies purchased mortgage loans 
on Oklahoma property from Oklahoma 
lending institutions to support the 
legislative enactment which encour- 
ages investment in Oklahoma securities 
and properties and offers a premium 
tax savings for so doing. 

Mr. Boehm points out that the com- 
panies were not cited under the boy- 
cott provision of the Oklahoma unfair 
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trade practices act, but under the 
section of an act prohibiting coercion 
which has a section that will not allow 
as a condition precedent to the lending 
of money that insurance be procured 
from “a particular agent” or “in a 
particular insurer.” 

Testimony at the hearing indicated 
that the intent of the coercion section 
was to prevent and eliminate finance 
and insurance tie-in practices, and 
that a proposed addendum to this 
section, sponsored by mutuals, to pro- 
hibit discrimination between classes 
of insurers was rejected in committee 
preparatory to the presentation of the 
unfair practices and frauds act. 


Not Directed To ‘Particular Insurer’ 


The St. Louis group was charged 
with asking the homeowner to obtain 
a policy from any stock insurer, but at 
no time did the companies direct the 
homeowner to any “particular insurer,” 
definitely not one of the St. Louis 
group members. 

Mr. Boehm points out that Mr. Hunt 
in his findings admitted “the respon- 
dents have no ostensible financial or 
other purpose underlying their prac- 
tice...” The sole motivation of the 


companies in rejecting mutual insur- 
ance, Mr. Boehm states, was the belief 
that the group is obligated to support 
the stock insurance system. 


Ala. Fire Rates Up: 


EC, Homeowners Down 

Fire rates in Alabama have been in- 
creased an average of 1.5%. Extended 
coverage rates have been reduced by 
an average of 6.6%. Homeowners 
rates have also decreased. All changes 
are effective March 15. 

Fire rates in Alabama are now 
32.7% below 1947 levels, 10 down- 
ward revisions having been made 
since then. EC rates have been re- 
duced 44.1% in the past 12 years. 


King Cincinnati Secretary 

Lawrence R. King has been ap- 
pointed executive secretary of Cincin- 
nati Underwriters Assn., succeeding to 
the post held for many years by the 
late Joseph Schweer. For three years 
Mr. King has been assistant secretary 
of Ohio Assn. of Insurance Agents. He 
will be introduced to the membership 
at aluncheon April 18. 
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More Fund Stock 
Authorized: Sees No 
Life Affiliate Now 


Stockholders of Fireman’s Fund 
have voted to increase the number of 
authorized shares from four million to 
six million. 

At the stockholders’ meeting, Pres- 
ident James F. Crafts dispelled reports 
that the company had immediate plans 
to purchase a life insurer. He said 
management had no plans at present 
to issue additional shares but that it 
was deemed prudent to have more au- 
thorized in case the directors should 
decide to issue more for purposes ad- 
vantageous to the company. 


American Mutual Liability has pro- 
moted Daniel J. Warnock to personai 
lines field manager at Elizabeth and 
Hackensack, N. J. 

Reliance has appointed Howard B. 
McCahan marine special agent for 
Massachusetts, Rhode Island and Con- 
necticut. 





Liability 


Liability and P.D. 


Damage 


330 South Wells St. 





¢ WORKMEN’S COMPENSATION AND e 
OCCUPATIONAL DISEASE 


¢ COMPREHENSIVE GENERAL LIABILITY 


© Owners, Landlords and Tenants Public * 


¢ Manufacturers and Contractors including 
Contingent and Contractual Public ° 


© Products Public Liability and Property 


- Chicago 6, Ill. - 


John Fahrenbach, President 
George F. Connors Jr., Vice President 
Robert L. Brody, Vice President 


METROPOLITAN INSURANCE COMPANY 


A STOCK COMPANY 


dedicated to the 


AMERICAN AGENCY SYSTEM 


Specialist in 


Elevator Public Liability and Property 
Damage 


¢ All Forms of Malpractice Including 
Beauty Shops 


Liquor Liability-Loss of Means of 
Support and Property Damage 


¢ AUTOMOBILE—FULL COVERAGE 


PLATE GLASS—50/50 AND FULL 
COVERAGE 


¢ BOILER AND MACHINERY 
¢ BURGLARY 


Telephone WEbster 9-5225 


Wallace J. Stenhouse, Jr., Secretary 
John X. Breslin, Asst. to Pres. 
Daniel J. Whiteford, Cas. Mgr. 
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Editorial Comment 


Buy Cheap And Sell Dear 


Many agents—particularly those 
who may be considering a fair con- 
tribution to the Big I advertising 
campaign of National Assn. of Insur- 
ance Agents—can profit by an edi- 
torial in Missouri Insuror, official 
publication of the Missouri associa- 
tion. Here are the highlights: 

“It’s a strange thing that a man 
who sees the justice and wisdom of 
asking a fair price for the article or 
commodity he sells, often fails to see 
the wisdom or justice of paying a fair 
price for the things he buys. 

“All agents know that fact is true 
as it applies to some buyers of insur- 
ance. The majority of agents have run 
into the ‘price buyer.’ 

‘“We’ve been amazed at the attitude 
expressed by some of our members 
when they have discussed an adver- 
tising program for their agency or 
their local board. 

“For years when the going was easy 
and premiums were increasing, these 


individuals spent nothing or, at the 
most, next to nothing to inform the 
public of their superior service and 
quality protection. Now when the 
competition is staging an all out at- 
tack to get the ‘cream business,’ some 
local agents think that they can meet 
the attack through the investment in 
advertising of a few niggardly dollars. 

“And what a howl we have heard 
in some quarters when they are ex- 
pected to pay a ‘fair price’ for ef- 
fective advertising copy that has been 
prepared by competent, qualified ex- 
perts in the advertising field. 

“Remember, something for nothing 
you don’t get!” 

Agents are quick to point out that 
the superiority of their product and 
their service justifies a price that is 
often higher than that of the competi- 
tion. They might profitably apply the 
same principle to their investment in 
quality advertising such as Big I. 
—J.N.C. 


Bound For The Promised Land 


Expert forecasters have dubbed the 
next 10 years the “happy decade.” 
But as usual, insurance underwriters 
may not be able to share fully the 
general public joy at new develop- 
ments. 

For example, the dwelling of to- 
morrow will be a far cry from to- 
day’s immobile and fairly permanent 
abode. One of the most popular mod- 
els in 1970 will be a manufactured 
house of collapsible panels. The own- 
er will be able to change its shape to 
suit his needs or fancy. Or he can move 
it easily from one section of the coun- 
try to another. If he gets tired of his 
portable castle, he will trade it in at 
a used home lot, or perhaps trade a 
room at a time, at a used room em- 
porium. 

This is no crackpot’s prediction, 
Dexter M. Keezer, director of the eco- 
nomics department of McGraw-Hill 
Publishing Co., and family finance 
editor of This Week magazine, is the 
prophet who forsees houses moving at 


a smart clip along the superhighways 
of tomorrow. 

His prediction poses some interest- 
ing problems in the underwriting of 
dwellings—one of the few insurer ac- 
tivities which have remained fairly 
uncomplicated. Will the business have 
to rerate a house moving from one 
type of locality to another where fire 
protection and other factors differ? 
More important, will fire coverage on 
the dwelling itself be totally unnec- 
essary because of construction with 
materials that can’t ignite? 

When the houses are moving about, 
will they be classified as inland ma- 
rine risks? It should be interesting to 
determine the insurable value of a 
house, with a _ shifting number of 
rooms through trade in, and to make 
the necessary changes in coverage. 
Agents specializing in dwelling busi- 
ness will hardly like to see their “ex- 
pirations” taking off for another sec- 
tion of the country. 

All of Mr. Keezer’s expectations do 


not augur ill for insurers, however. 
He has good news for automobile un- 
derwriters—of all people. 

He predicts that the car of the fu- 
ture will get its power with little 
noise and no fumes from a fuel cell. 
The car will be a gas-turbined, elec- 
tronic-gadgeted, plastic bubble model. 
It will be transparent above the belt- 
line, with charged particles in the 
plastic to cut out excess light. Finned 
flaps will have a real purpose—to 
aid in braking. The exterior will be 
corrosion proof, even against salt air, 
and parts will be “greasy metals” 
that lubricate themselves. 

The driver will use a dial—not a 
wheel—and he will not have to worry 
about night driving. He will just turn 
the car over to an electronic driver, 
and it will straddle, electromagnetical- 
ly, a cable buried in the middle of 
the traffic lane. 

If he wants to drive manually, he 
won’t need a road map, for all the 
main routes will be identified by the 
tinted surfaces of the superhighways. 
Traffic will be radar-controlled, of 
course, and the driver’s own radar will 
help him distinguish between sign- 
posts and other cars—and mirages. 

Unless Mr. Keezer’s vision is a mi- 
rage, the traffic accident problem will 
largely be solved, and with it the au- 
tomobile underwriting dilemma. Radar 
will qualify everyone for the safe 
driver plans. When that happens, 
strangely enough, there may be some 
auto underwriters who will refer to 
the “good old days of 1960.” After all, 
its better to have a job under hellish 
conditiors than no job in paradise— 
INL. 





Personals 


Mrs. Dudley F. Giberson, wife of the 
local agent at Alton, Ill., has received 
the women’s distinguished service 
award of Alton Junior Chamber of 
Commerce Auxiliary. 


H. T. Bohlen of the Cinoinnati of- 
fice of Ohio Inspection Bureau is back 
at his desk after several weeks of 
recuperation following surgery. 





Frank E. Donkin & Co., independent 
adjusters, have moved to Room A-904 
Insurance Exchange Building. The 
telephone number is the same, WA 2- 
2288. 
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HERBERT L. BROOKS, 60, Eas! forma 
Orange, N. J., agent, died of a heat i 
attack at his office. He was with 
Joseph M. Byrne agency in Newark 
before forming his own agency 13 “west 


Deaths 


JOSEPH R. GLENNON, 54, chie 
deputy director of the Illinois depar 
ment in 1951-53, died in the crash lag 
week of a Northwest Orient Airline; 
turboprop plane at Tell City, Ind. 
had also been with the Iowa depart 
ment and at the time of his death wa 
an insurance consultant of Peat, Mar. 
wick, Mitchell & Co., accounting firm 
of Chicago. 


H. A. KERN, 67, retired vice-presi- 
dent in charge of sales of Central Mu. 
tual of Van Wert, 
died at his home 
in Phoenix. When 
he retired in 1957, 
Mr. Kern had been 
in the business for 
42 years. He start- 
ed his career with 
his grandfather’s 
agency in Bellaire, 
O., and in 1926 
organized his own 
agency. He went 
with Central Mu- 
tual in 1929 as H. A. Kern 
special agent in West Virginia, Mary; 
land, Delaware, Virginia and Nort 
Carolina. Three years later he wa 
named superintendent of agencies a’ 
the head office, and in 1941 he became 
agency secretary. He was elected vice-+ 
president in charge of sales in 1947. 

Generally credited with being the 
motivating force behind the foundin; 
of National Assn. of Mutual Insurance 
Agents in 1931, Mr. Kern often ap; 
peared as toastmaster and master 0 
ceremonies and speaker before nationa, 
and state conventions. His column ir 
the Central Mutual house organ, the 
“Centralizer,” was widely quoted 














GRAHAM B. ACKERMAN, 70, di: 
rector of Hamilton Mutual, Cincinnati 
died of a heart attack. He was ¢ 
director of Druggists Mutual of Mans’ 
field before it merged with Hamiltor 
Mutual. 





ROBERT L. OARE, 47, chairman 0: 
Associates Investment and Emmco, it 
insurance subsidiary, was one of th 
63 persons killed in the crash of ! 
Northwest Airlines plane in southern 
Indiana March 17. 


NATHAN A. COGGESHALL, 6: 
associated with the Fred L. Gray C 
general agency of Minneapolis, died 
At one time he was claims ——— 
the Minnesota territory for Americal 
Casualty 





years ago. Mr. Brooks was a _ pas chuck 
president of Essex County Assn. % mony 
Insurance Agents and was 1944-4) On 
president of the New Jersey associ] ness 
tion. | time | 

JOHN R. HAMPTON, 84, seni oo 
partner of the Little Rock managiné eveni: 


general agency bearing his name ane 

a prominent figure in Arkansas fi will | 
circles for 60 years, died at Little Rock Hunt 
His insurance career began in 1900 
with the A. B. Banks local agency ° 
Fordyce, and he was executive Mee 
president of the Banks-owned Home speak 
fire, accident and life companies ull after: 
they were liquidated in 1930. Théo 
following year he organized the Joh? ead 
R. Hampton general agency, which he low! " 
headed until his death. Two sons 


busin: 
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George and John Jr., became partners 
in 1954. Mr. Hampton was secretary of 
Arkansas Assn. of Insurance Agents 
during its early years around the turn 
of the century. 


HILAND H. THATCHER, 94, who 
4, chie opened an agency at Pontiac, Mich., in 
Cepart 189 when the city had a population 
ash las! o¢ only 5,000, died after an illness of 
Airline! several months. He was the son of the 
Ind. Ki city’s first mayor. 

depart} wr. Thatcher left the agency busi- 
ath wa ness in 1897 to go in the Michigan 
it, Mar field for Hanover, and then in 1911 he 
ng fim} joined Oakland Motor Car Co. In 1916, 
he went with Fidelity-Phenix Fire as 
Michigan state agent, and three years 
later returned to the local agency 
business in Pontiac when he purchased 
the Ellsworth, Cummings & Maloney 
agency. 

His son, H. M. Thatcher, was man- 
ager of the agency for a number of 
years until he retired. 


GEORGE H. MAGINNIS, 71, New 
Orleans agent, died. He formed his 
own agency in 1919. He joined Gillis, 
Hulse & Colcock agency as vice-presi- 
dent some years ago. 


ROBERT L. FREEMAN, 49, who 
operated the Freeman agency at Moor- 
head, Minn., from 1945, died. 


_ Mary} ARTHUR M. NEUENDORF, 72, of 
| Norti} the Neuendorf-Baumgarten agency in 
he wat Saginaw, Mich., which he co-founded 
icies afin 1925, died in Ft. Lauderdale, Fla. 
becamd He had been in ill health since suffer- 
1d vice} ing a heart attack earlier this winter. 
1947, | He was active in the Boy Scout move- 
ing the ment, civic affairs, and was an ardent 
punding hunter and fisherman. 


surance) JAMES A. POSTEMA, 59, who had 
ten ap+ operated agencies in Muskegon, Mich., 
aster oj and nearby New Era, died in Hackley 
iationa) Hospital, Muskegon, after a long ill- 
umn it} ness. 


“ th’ MRS. GRACE BLOSSER, 64, who 
operated an agency bearing her name 
70. aif Middlebury, Ind., died. 


cinnati BERNARD GIVEN, 73, casualty 
was 4 claims adjuster at Chicago of Loyalty 
; Mans} group until his retirement last year, 
amiltol| died there. He had been with the 
company since 1942. 
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neo, ij Fentative Program Ready 


of th! For Zone 5 Parley, May 10-12 


h of 1 Commissioner Hunt of Oklahoma, 
outhel! who has been tireless and ingenious in 
publicizing the zone 5 meeting of 
UL, 6}NAIC in Oklahoma City May 10-12, 
ray C has issued a “tentative program” out- 
s, died lining both the business and social 
ager i} events. 
merical Commissioners and their wives will 
j be guests at a special reception and 
dinner the evening of May 9, and 
0, Eas formal sessions will begin the follow- 
a heal ing morning with the raters meeting 
is with at 8:15. The registration desk will be 
Newark open all day, and in the evening a 
ney 1§ “western open house” will precede a 
a pas chuck wagon barbecue, Indian cere- 
ssn. ®% mony and dances. 
1944- a On May 11, there will be zone busi- 
associ®} ness meetings until noon, at which 
| time a group luncheon is planned, fol- 
lowed by a tour of Frontier City. Un- 
J organized socializing is listed for the 
asin 3 evening of May 11, except for visiting 





Commissioners and their wives who 
* will be the guests of Mr. and Mrs. 
in ok nt. ; 
On the final day there will be zone 
, business meetings until noon, with 
Commissioner Palmer of Indiana as a 
Speaker at the luncheon, and in the 
i afternoon the NAIC group fire and 
e Jo pn} CASualty subcommittee will meet. That 
nicl ne °Vening a social hour is planned fol- 
> sons}-°Wing by a banquet and a dance. 
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Stocks 


By H. W. Cornelius of Bacon, Whipple & Co., 
135 S. La Salle St., Chicago, March 22, 1960 


Bid Asked 
$ $ 


pT eee 772 79% 
PRR VULC]  occceereresccceesee sid 

American Equitable ..... as 
American, Newark ........ uw. 25% 2642 















American Motorists ...... 14 15 
EE.  cnesienntbenes 33 34 
Continental Casualty . 68% 70 
Crum & Forster ......... .. 63% 6542 
IR . ciceicteenrnens .. 52% 54 
Fireman’s Fund .. 49 51 
General Re. .......... 86% 8842 
Glens Falls .......... 33% 35 
Great American 422 43% 
Hartford Fire 4612 4712 
Hanover ......... 41% 422 
Home of N. Y. .... 4942 50% 
Ins. Co. of No. A 13342 135 


Pe . 84 36 








Maryland Casualty 33 «4 
Mass. Bonding .... 41% 43 
National Fire ....... oe 140 
National Union ............ . 36% 38 
New Amsterdam Cas. ......:ccc 4412 46 
New Hampshire ........... ae 50 52 
PU ID enicidicinssrtsenscitecerissionnesis 3542 36% 
Ohio Casualty ........... io 30% 
I GR a siasinississivcsitincsiitiniotes 80142 82 
Ps TH: scennssnenstcsccsnctesicnscsiicennnies 2312 2412 
Reins. Corp. Of N.Y. ....cccccccsscsoees 19% 21 
NINE cindeatnivciivasinsnsdsciauciiendddasioucesne 48 49% 
pa I i Te Maciateicanententnconces 5412 56 
SerigMeld FV. Ge Wh. .xvcncsccecesseeese0s0e 30% 32 
Standard Accident  ..........ccccsse 49 51 
ey asi, | 8212 
NER We ie MU NE caxeseieniesiscevesnseiensvanssening 35% 37 
We Pe hasttevicncrnemenane 28 29 
N.]. A&S Group Fetes 


Its Past Presidents 

E. H. O’Connor, managing director 
Insurance Economics Society, returned 
to New Jersey Assn. of A&H Under- 
writers as guest speaker and to be 
honored with 16 past presidents of the 
association at its March meeting. Mr. 
O’Connor was the first president, in 
1939. 

In his speech he referred to the 
threat and possible effects of the For- 
and bill. He urged insurers to inform 
their legislative representatives of 
their opposition to the proposal. 

The presentation of framed testimo- 
nials to the past presidents was made 
by the current president, Charles P. 
Lupke of C. J. Simons agency, New- 
ark. 

Among those honored were George 
L. McDowell and Francis T. Curran, 
America Fore Loyalty group; James 
M. Bollinger, William Croland and 
Howard A. Rhodes, Newark agents; 
Richard Caldwell, Packanack Lake, 
N. J., agent and George E. Lehman, 
National A.&H. 

Also Eston V. Whelchel, Provident 
Life & Accident; Saul S. Vort, Pru- 
dential; Alexander Grenier, National 
Casualty; Joseph S. Harmelin, Man- 
hattan Life; Richard H. Connolly and 
Henry Levine, Washington National; 
and William Barnes, Washington Na- 
tional, Baltimore. 


Peet Is Consultant, Not Agent 

William Peet, insurance consuitant, 
was incorrectly listed on page 51 of 
the 1960 Minneapolis-St. Paul Insur- 
ance Telephone Directory as _ being 
with Marsh & McLennan. Mr. Peet 
specializes in risk analysis and coun- 
seling and is not an insurance agent. 
His correct address is 218 South Tenth 
Street, Minneapolis. 


Ernest Palmer Jr. has resumed the 
general practice of law with the Chi- 
cago firm of Schuyler, Stough & Mor- 
ris. He has been with the trust depart- 
ment of the City National Bank of 
Chicago. His father is the former 
Illinois director who is still active as 
an insurance consultant at Springfield. 






















It’s often a surprise to the shipper . 
trucker’s legal liability leaves a wide gap in protection. The 
alert producer points out to shipper-clients the wisdom of 
adequate protection for his merchandise. . 
motor truck cargo protection when shipment is principally 


READY TO SHIP? 


by public trucker. 


Consider the excellent facilities for motor truck cargo— 
both primary and excess coverages—at Geo. F, Brown & 
Sons, Inc. 


Os 6 


Agency Supt. 
W. E. DANDRIDGE 
Write 
for 
address 
of 
branch 
office 
nearest 
you. 











for motor truck cargo, as well as other inland 
marine exposures, call in— 


GEO. F. BROWN & SONS, INC. 


175 West Jackson Bivd. * Chicago 4 » WAbash-2-4280 
116 John Street 


* New York38 -« 


. the fact that the 


WoOrth 4-0745 


. through 








The satisfaction that agents and brokers 
feel in dealing with Public Service 

is not built on one factor. It takes a 
healthy combination. It takes 
confidence—speedy and sufficient 
service—and a pricing structure that 

has the agent and brokers’ success 

in mind. Give us a call and let us discuss 
ways of making your satisfaction perfect. 


20% DEVIATION 


General Liability All Forms 


15 % DEVIATION 
Fire and Allied Lines 
10% DEVIATION 


Automobile, Bodily Injury and 
Property Damage Liability: All Classes 


SPECIAL DIVIDEND PAYING 


Workmen’s Compensation 





our deviation arrange- 
ment and liberal 
commission make & 
Public Service insurance 
easier to sell. 


MUTUAL INSURANCE CO. 


36 years of public service 


HOME OFFICE 


10 Columbus Circle, New York 19, N.Y. 
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Rates—$22 per inch per insertion—1 inch minimum—sold in units of half-inches. Limit— 
40 words per inch. Deadline 4 P.M. Friday of week before publication in Chicago office— 
175 W. Jackson Blvd. Individuals placing ads are requested to make payment in advance. 
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175 W. Jackson Blvd., Chicago 4, Ill. 


A Progressive Midwestern Stock Insurance Co. 
Desires 1.B.M. Department Manager 


Man with I.B.M. experience to supervise installation of 35 people. Age 28 to 35. 
College degree or working toward. Ability to schedule and organize flow of work. 
Installation includes 650 and 407. 1401 tape system on order. Replies confidential. 
Our employees know of this ad. Reply Box N-5, c/o The National Underwriter Co., 








AUTOMOBILE UNDERWRITER 
HINDERED BY 
LACK OF OPPORTUNITY 


This national casualty Company, a leader 
in the field, is interested in a young col- 
lege graduate with 2-5 years experience 
in the auto underwriting field. 


Our growth and expansion offer unlimited 
future opportunity for an ambitious indi- 
vidual with management potential. 


Excellent starting salary. Future income 
and advancement based on merit and per- 
formance. Must be willing to locate in the 
Hartford, Conn. area. 


Our staff is aware of this position. Send 
resume to Box N-20, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 


UNDERWRITERS 
COMMERCIAL FIRE or CASUALTY 


A nationally known insurance company has ex- 
panded into the writing of commercial fire and 
casualty risks and requires an experienced un- 
derwriter for each line. For these positions we 
prefer a college graduate, age 27 to 45, with 
at least 5 years' experience in the respective 
commercial underwriting field. These are ex- 
ceptional opportunities with supervisory respon- 
sibilities in the Indianapolis area. Salary 
commensurate with experience and qualifica- 
tions. Furnish resume concerning marital status, 
age, education, experience and salary expec- 
tation with your reply. All inquiries held con- 
fidential. Write Box N-26, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 














INSURANCE ACCOUNTANT 
or AUDITOR 


Multiple Line stock company offers unusual op- 
portunity to young man (28-35) with background 
in insurance accounting or auditing. Must have 
at least five years experience and be familiar 
with all phases of home office insurance ac- 
counting, annual statement, taxes, etc. Some 
knowledge of IBM systems and procedures de- 
sirable. Salary commensurate with ability and 
experience. Give detailed history of previous 
experience, age and other pertinent facts, Re- 
plies confidential. Our employees know of this 
ad. Write Box N-I5, c/o The National Under- 
writer Co. 175 W. Jackson Blvd., Chicago 4, Ill. 


FIRE UNDERWRITER 


Our entrance into the Commercial Fire field 
has created a once-in-a-life-time opportunity for 
an experienced underwriter. Prefer at least five 
years specific Fire Underwriting experience. 
Age to 40. Must have ability to train and de- 
velop others in this special endeavor. Salary 
open. Replies held in strictest confidence. 


Personnel Manager 
ALLSTATE INSURANCE COMPANY 
5510 Greenbriar Dr. Houston, Texas 








AVAILABLE 


Young man 9 years experience with national 
agency. Interested in Agency position with op- 
portunity of eventually buying ownership or 
partnership. Reply Box N-22, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 

















INDUSTRIAL OPPORTUNITY 


This growing Multi Plant organization needs 
a young man with Mid-Western experience in 
the Fire and Casualty fields. Position offers 
the opportunity to learn Pension and Group 
Administration. College degree preferred. 
Must have ability, potential and ambition. 

Our staff is aware of the position. Send 
resume, picture if possible, to Box M-73, c/o 
The National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Ill. 


SPECIAL AGENT 


Age 25-35, equal to college education, In- 
surance experience, travel Louisiana represent- 
ing Multiple writing Mutual company. Reply 
Box N-23, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, IIl. 








SPECIAL AGENTS 


Opportunity for experienced fieldman to grow 
with expanding organization, developing cas- 
ualty business. Stock company needs two field- 
men, for Nebraska and Missouri. Write to: 
H. D. Knight, Secretary-Treasurer, Plains In- 
surance Company, Box 527, Cimmaron, Kansas. 














WILL BUY 


Local agency with premium volume of 
$200,000 or more miscellaneous casualty 
and fire in Cleveland, Ohio. Write Box 
M-72, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Illinois. 


CASUALTY CLAIMS MAN DESIRES CONNECTION 
WITH CASUALTY COMPANY OR SELF INSURER. 
10 YRS. SUPERVISORY, 10 YRS. HEAVY GENERAL 
LIABILITY AND AUTO EXPERIENCE. PROVEN 
ABILITY TO MAINTAIN LOW LOSS RATIO. 
LEGAL EDUCATION. Reply Box N-24, C/o The 
National Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








(CONTINUED FROM PAGE 2) 
arisen when those in the business 
failed to recognize it as an art. Conse- 
quently, not all of those in the business 
have accorded it the importance to 
which it is entitled. They have not 
learned it and practiced it in the way 
that an art must be learned and prac- 
ticed if it is to produce the creative 
result is is capable of. They are the 
ones that may have gotten by up to 
now but that haven’t done as well as 
the best. 


What Underwriting Takes 


To understand it and practice the 
art of underwriting properly requires 
hard work, close attention, diligent 
practice, and the conviction of certain- 
ty, Mr. Brewer said. The art of under- 
writing requires the application of 
general principles to the specific facts 
of a situation. This requires judgment, 
imagination, and endurance. It takes 
fresh information constantly refreshed. 
Underwriting requires a mind open at 
all times for acceptance of business 
for sound reasons, and a mind capable 
at all times of rejecting business for 
sound reasons, both at the same time. 

In the early stages, when the under- 
writer is short on experience and long 
on optimism, he will tend to follow 
the book and get into trouble. Later, if 
he has been successful too easily for 
too long, he will make mistakes by 
following the book. The book is all 
right “if you never complete it; if you 
are writing it constantly, and if you 
are revising it continuously. If not, 
watch out—it will get you into more 
trouble than a credit card at Las Vegas. 

“But assume that you are doing 
these things, rest assured that you are 
on the right track—and stay there. 
You are going to have to do some oth- 
er things. You are going to have to 
look at insurance as the production 








FIRE LOSS MANAGER 
Established independent adjustment firm 
requires MANAGER for fire-allied lines 
department. Must have in excess of five 
years actual adjusting experience with 
clean record. Willingness to work is essen- 
tial. Offer permanancy and above aver- 
age income to right man. Send complete 
details of education and employment to: 








R. Beach Mott & Co., 602 Sul Ross, 
Houston 6, Texas. 
ENGINEER 


for well established Stock company. Multiple 
Line experience preferred, especially Compen- 
sation in Fleet service. Chicagoland area, 
travel limited. Give age, education and ex- 
perience in first letter. Our people know about 
this advertisement, Replies strictly confidential. 
Write Box N-27, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 








A NORTHERN MICHIGAN AGENCY—needs 
Manager, Multiple Line experience—Agency 
or Company. Salary, profit sharing and own- 
ership possibility. Our employees know of this 
ad. All replies confidential, Give details of 
experience—Reply Box N-30, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 











INSURANCE EXECUTIVE 

AVAILABLE SOON 
Heavy experience in personnel and manage- 
ment. Prime Loss Dept. Manager. Resume upon 
request. Will relocate. Salary requirement, low 
5 figures. Reply Box M-26, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 


AVAILABLE 
EXPERIENCED ACCOUNT EXECUTIVE 
with established clientele in Chicago area. 
Address Box N-25, c/o The National 


Underwriter Co. 175 W. Jackson Blvd., 
Chicago 4, Hl. 


LOSS EXAMINER 


Experienced Fire and Marine Adjuster desired 
to supervise Fire and Marine Losses for West- 
ern department operation. 


National Union Fire Insurance Co. 
Room A-1035 


175 W. Jackson Bivd. Chicago 4, Ill. 








Underwriting Important In Strange Lines 


March 235, 19§ 






and delivery to the user of an inte 
grated bundle. But the art of it wj 
remain with the underwriter—and thy 
companies that don’t realize and aq 
on this are going to get into more troy. 
ble in the days ahead than they eve 
did in the past. 


More Rewards Ahead 


“The genuine underwriter will g¢ 
more of his own in the future than hg 
has tended to do in the past. Manage 
ment, stockholders, strangers in yo 
midst from fire and life insurance, an 
to their degree, agents, have to hay 
someone who can give them the righ 
answer. This is truer today than it wa 
yesterday. It will be truer tomorrovy 
than it is today. Not every one wil 
agree with this. But then many didn 
agree with it 10 years ago, or 25. Ur 
fortunately, there still is a dispositioy 
to regard the underwriter as an under‘ 
paid, over-rated, clerical paper worker 
who prefers security to success, anj 
who, if he goes home at night to no 
much, at least gets home to the sam# 
place he has gone for a long time.” 

But the underwriter is still the key 
man in insurance, he declared. Ir 
spite of misjudged mistreatment 0! 
him in the past and the proneness t 
continue it today, he is the one whe 
can provide the right answers at the 
right time to make casualty and suretj 
work. The future will demonstrate that 
if casualty doesn’t work, all the pack- 
aging, marketing, all lines merchan- 
dising, automation, payment plans 
and everything else will not work. The 
underwriter is the man who, if he ex- 
ists and functions in a company, will 
enable that company to come out 
ahead 10 years from now. 















Many Illustrations 


There are plenty of 
of this in the insurance business. Take 
the reinsurance field as one example 
The professional reinsurers have 
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he has 
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moved through the last five rough|Brewer 
years with success. In that area, theof you 
underwriter is highly prized, closelj}keep t! 
attended, and well paid. The execu-|trouble 


tives in reinsurance are underwriters 


try ha 


the underwriters are executives. Thejjice.” 


work hard at being underwriters. They 
travel a lot—to where the business is. 


Robe 


They are constantly studying the busi-fof Gler 
ness, not as it was last year or WV rector. 


years ago, but as it is now, as it is 
coming in this morning. They check 
then recheck them. The! 
supply much of the underwriting tal 
ent and art that is being exhibited in 


the facts, 


the business today by insurance com 
panies. As a consequence, they ar 
being successful where those who d 
not accord underwriting the respect i 
deserves are being consistently unsuc 
cessful. 


Underwriting Means Profit 
But there are examples in insur 


ance companies as well. Several com+ 


panies have moved through the min 
fields of the last five years withou 


setting off booby traps and getting 
blown into repeated crises. They have 
made money on the casualty and sul 


ety lines. How? 


A close study of their personnel and 
operation shows that they have done 
so because they are underwriters. 
Practically everyone in the company 








WILL BUY 


Old established agency with excellent under- 
writing and service facilities wants local agency 
or brokerage business with premium volume of 














FIRE UNDERWRITER 


Cook County experience preferred. 
Company branch office. Excellent opportunity. 





AUTO UNDERWRITER 
Major, Mid-West, independent, needs expe- 
rienced Direct-writer or "economy plan'' auto 
underwriter for fast-growing subsidiary com- 
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NOSKER EMPLOYMENT AGENCY 


Insurance Specialists 34 Years 
California Positions 


$50,000 or more, Casualty and Fire, in Chicago pany. Excellent opportunity for growth. Good Male—Female 

ane. =_— 4 — hs = etrenat poser. Address Box N-I8, c/o The National Under- ey - ger  ong poumee nae —_— All Lines 

writer-Co., 175 . Jackson Blvd., Chica . . Ox N-3!, c/o the National Underwriter Co., 
4, Ill , ” writer Co., 175 W. Jackson Blvd., Chicago 4, III. 175 W. Jackson Blvd., Chicago 4, IIl. | 610 So. Broadway Los Angeles 14 
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except clerical clerks are underwrit- 
ers—the men in the home office from 
he young man without title to the 
vice-president full of age and honors, 
the men in the field, the men in the 
jregional offices. All are underwriters— 
lintensely curious about the business 


‘e troyjand about new ideas, constantly seek- 
>Y eveing new facts, continuously modifying 


conclusions in the light of realities. 
These people do more traveling, ask 
more questions, and talk more about 


vill geftheir business everywhere they go (in- 


than . cluding, 


lanage 


presumably, to bed) than 
their compatriots. They also tend to be 


Mm youfbetter paid, they are highly regarded 
ce, andoy management, their work is backed 
‘O havdup, their jobs are regarded with re- 
e righ|spect and dignity. 


1 it was 
norrow 


ne wil 


’ didn’ 


Leverage Of Casualty 


Mr. Brewer noted that the casualty 
and surety lines are the ones with lev- 


05. Unrage in the business today. Nothing 


Osition 
under. 


indicates that they will cease to be in 
the future. The company that can of- 


workelfer with confidence the key casualty 
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lines, notably third party liability— 
and surety—has an edge in marketing 
to agents and the public. That compa- 
ny can proceed with confidence in 
packaging coverages and in corporate 
combination. It has an edge in any 
merger. 

When and if the life companies enter 
the fire and casualty field, it will be 
quickly apparent to them, if it is not 
already visible, that the key to suc- 
cessful fire and casualty operation at 
every level and with every risk, is the 
successful handling of liability. Who 
is going to provide this expert han- 
dling, this guidance, this art? 

The casualty and surety underwriter 
—whether at the moment he is a field 
man with an underwriting background, 
or an executive with broad adminis- 
trative experience and responsibilities. 
If he is an underwriter and if he has 
never stopped being an underwriter, 
he has the edge. And he gives his 
company one. 

“For the sake of the business,” Mr. 
Brewer said, “I hope there are enough 
of you around 10 years from now to 
keep the business far enough out of 
trouble so that the agents of this coun- 
try have something to sell and serv- 
ice,” 


Robert P. Crawford, vice-president 


‘lof Glens Falls, has been elected a di- 
rector. 















CADILLAC ASSOCIATES, INC. 
Insurance Division 
29 E. Madison Bldg. 
Chicago 2, Illinois 
e@ As the country’s largest executive 


placement service, we can find a man 
the career opportunity of a lifetime. 


Our national coverage puts us in 
touch with employers in any part of 
the country. 


Employers call on us in their search 
for EXECUTIVE Personnel. 


Opportunities are currently available 
in all categories: LIFE, FIRE, CASU- 
ALTY, BOND, A&H. 


CADILLAC is where more executives 
find their positions than any where 
in the world. 
H. J. ROBERTS, 
Manager - Insurance 


All inquiries and contacts 
are confidential. 
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Schedule Hearings On Cal. AR Changes 


(CONTINUED FROM PAGE 1) 
threat of legislative action to correct 
the alleged abuses. 

The amendments’ submitted on 
March 15 were worked out by a com- 
mittee of the Council of Presidents of 
California Insurers. 

Among the more noteworthy of the 
proposals are the standardization of 
surcharges, the establishing of three 
basic assigned risk “classes” and a 
revision of the commission setup. 

Since it was surcharges which have 
been responsible for much of the as- 
signed risk turmoil, it is proposed that 
their application be rigidly standard- 
ized. 


Give Basic Rates 


As a basic rate, companies will use 
the rates they normally charge on vol- 
untary business without the applica- 
tion of any debits or credits, other 
than those normally employed for fac- 
tors based on use, age (except over- 
age), mileage, etc. There is to be no 
variation between risks considered be- 
cause of past accidents or convictions, 
previous cancellation of insurance, 
etc. 

Instead, since it is still recognized 
that “normal” rates have produced 
substantial underwriting losses on as- 
signed risk business and that some 
additional premium is required, each 
company will be permitted to add a 
uniform dollar increment to its basic 
rate in any given territory or any giv- 
en classification on all assigned risks. 
These uniform surcharges are set 
forth in the proposals which have 
been forwarded to the commissioner 
in a special rate supplement. For 
private passenger vehicles, the incre- 
ment amounts to approximately 18% 
of the present rates of the National 
Bureau. 


Surcharge of 15% 


For risks other than private passen- 
ger, the surcharge amounts to 15% of 
the insurer’s own normal rates. 

These surcharges will remain in 
force until such time as experience 
under the revised program can be an- 
alyzed to determine whether they are 
excessive or inadequate. It is sug- 
gested that this first review be made 
“following the submission of the re- 
port of premiums and losses on policies 
having an effective date during the 
calendar year 1966.” 

It is further proposed that for cer- 
tain risks with more serious accident 
or conviction records there should be 
more additional surcharge. Risks with 
extremely bad records would call for 
a flat surcharge of $85 per risk. Ad- 
ditionally, there will be under the new 
plan a category composed of risks on 
which the record is not quite so seri- 
ous, yet considerably worse than the 
“average” assigned risk. For these, a 
flat surcharge of $45 is proposed. 

The $85 surcharge would be made 
if the applicant or anyone who nor- 
mally drives his automobile has been 
classed as a “negligent operator” un- 
der the California motor vehicle code 
at any time within three years im- 
mediately prior to the inception or re- 
newal date of the policy. The offenses 
calling for the $45 surcharge are 
stipulated in the proposal. 

The average assigned risk premium 
for risks in the worst category will, 
under the new plan, be approximately 
double the average rate currently in 
effect. The average premium for risks 
in the less serious class will be ap- 
proximately 60% above the current 
average rates. 

In answer to the anticipated ques- 


tion of why so-called “clean” risks 
should call for a flat surcharge, a 
memorandum which preceded the 
filing of the March 15 proposal stated: 

1. In most cases the _ so-called 
“clean” risk is mis-named. He is ap- 
parently not insurable in the normal 
market, for one reason or another, at 
normal rates or he would not be in 
the plan at all. 

2. In states where companies have 
been asked to submit their assigned 
risk statistics separately on “clean” 
and “other than clean” risks, the 
“clean” risk loss ratio actually runs 
higher than the other. 

3. About 75% of the applications go- 
ing through the plan presently fall into 
the so-called “clean” category and if 
only the remaining 25% were to be 
surcharged by the total amount need- 
ed to put the assigned risk business at 
a break even point, surcharges would 
be completely unrealistic thereby per- 
petuating the problem of the excess 
rate quotation. 


Original Recommendation 


Originally it had been recommended 
that there be a commission reduction 
on assigned risk business. The first 
proposal suggested the commission be 
reduced to 742% from 10%. 

As submitted to the commissioner, 
the revised plan continues to provide 
for a 10% commission. However, 
there will be effective a commission 
reduction since the producer will be 
paid a percentage of only the unsur- 
charged premium and he will not share 
in the $85 or $45 surcharges nor in the 
standard surcharges for “clean” risks. 

Among other suggested changes is 
an increase in the investigation fee 
from $10 to $15. This is applied to the 
premium if the risk is accepted. 


Stehr Joins Shell & Co. 


Donald L. Stehr has joined the 
A. W. Shell & Co. agency of Cincin- 
nati as secretary and assistant to 
President West Shell. A graduate of 
the University of Wisconsin and Cleve- 
land Marshall Law school and a mem- 
ber of the Ohio bar, Mr. Stehr has been 
with the Fish & Schulkamp general 
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agency in Madison for five years. Prior 
to that he spent eight years in the 
Ohio field for North America. 


Pacific Indemnity 
Settles Cal. Agent 
Suit Independently 


(CONTINUED FROM PAGE 1) 
produced private passenger auto lia- 
bility insurance for the company in 
1958 and 1959, and up to date on the 
following basis: 

1. Pacific Indemnity will pay the 
agent-plaintiffs with whom it has not 
heretofore individually negotiated 
commission scales the difference be- 
tween commissions it paid on private 
passenger auto liability formerly and 
the scale which became effective 
March 1, 1958. 

2. Pacific Indemnity reserves the 
right to contact any and all of, the 
agents individually and negotiate with 
them individually the payment of a 
lesser sum, including the waiver of any 
sum at all. 

3. The offer remains in effect for 30 
days after contact with individual 
agents with reference to each offer by 
any authorized representative of Paci- 
fic Indemnity, and the acceptance of 
the offer must be in writing. 


Agrees To Meet Agents Individually 


Pacific Indemnity agrees to meet 
individually with the agents at any 
reasonable time in its offices in San 
Francisco, Oakland or Los Angeles to 
discuss and attempt in good faith to 
negotiate acceptable scales of com- 
missions on private passenger auto to 
become effective at the date of the 
settlement agreement and for as long 
as may be agreed upon with each 
individual agent, provided that nothing 
in the agreement shall be construed 
as obligating Pacific Indemnity to pay 
any particular scale of commission or 
make any agreement whatever. 


Buffalo Has New Claim Office 
Buffalo has opened a claims and 
service office at Baldwin, N.Y. Wilf 
Wood is in charge. Edwin Kleine, 
state agent for Long Island and Staten 
Island, also has headquarters there. 
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FieNATIONAL UNDERWRITER 


Executive Advocates Total Revision Of AR 


(CONTINUED FROM PAGE 6) 

will appeal to more conservative driv- 
ers, and accidents will not be so se- 
vere. He pointed out that compact cars 
have better maneuverability, the po- 
tential savings in glass loss costs ap- 
pears to be very substantial, and parts 
and labor costs are much less expen- 
sive. 

Mr. Krueger reminded his listeners 
that the compact car is a big part of 
the new market. Auto industry econ- 
omists in January forecast that they 
would account for about 27% of all 
sales of U. S. cars this year. It is ex- 
pected that this year the Valiant pro- 


duction will approximate 40% of Plym- 
outh production. Other auto manufac- 
turers also plan to enter the compact 
ear field. 

The non-standard market was de- 
scribed by Stuart H. Struck, Dairyland 
Mutual, as being a residual one, be- 
cause it is business that is rejected by 
standard companies. In his evaluation 
of the business, he underscored four 
points: 

1. There is a lesser impact of sales 
on underwriting in the non-standard 
field, because non-standard insurers 
must take whatever business they can 
get. 
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2. Servicing this class of business is 
high cost because individual treatment 
is necessary. 

3. The market moves contrary to 
that of standard companies; it con- 
tracts when standard companies lib- 
eralize their underwriting and expands 
when they tighten up. 

4. There is a need for specialized 
companies to provide a volume market 
at all times for non-standard risks. 


Current Record Best Guide 


“From a practical underwriting point 
of view, we believe the best practical 
guide to determine the future accident 
and conviction record is the driving 
record at which we take them on,” 
Mr. Struck said of the non-standard 
applicants. He explained that his com- 
pany surcharges 15% for each acci- 
dent and conviction in the last three 
years. The average surcharge is 18%. 

At the same time, he said, it is im- 
portant to reward financially those 
doing a good job of safe driving. His 
company reduces premiums 10% at 
the end of 18 months of accident and 
conviction free driving and another 
10% after 24 months. 

He noted that 70% of his company’s 
non-standard policies are for three 
months, and this amounts to built-in 
financing. The average term of policy 
in force is 11 months, which indicates 
the transiency of the business. His 
company has also found that there is 
one change of car per quarter per in- 
sured. 

Mr. Struck opined that the non- 
standard risk deserves the same treat- 
ment that good risks get from stand- 
ard companies. By treating them as 
normal risks, they will be more ap- 
preciative of the insurance industry. 
It is essential, he said, that there is 
coverage available to the non-stand- 
ard market, “so that changing under- 
writing practices of standard compa- 
nies do not create an adverse public 
reaction.” 


Return To Fundamental Principle 


Merit rating was supported by Ted 
McGehee, Members Mutual. “Although 
merit rating is no panacea, we are re- 
turning to the fundamental principle 
of sound underwriting where we find 
a rate fits the risk and moving away 
from the principle of setting a rate 
and then trying to find a risk which 
will fit that rate.” 

He said all driver record studies 
show conclusively that drivers who 
have convictions are more accident 
prone and as a class will incur more 
accidents. These studies also show the 
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reviewed by Russell H. Matthias of 
Meyers & Matthias, Chicago. Discuss. 
ing the auto liability problem, he said 
the only significant advance in the 
ranks of the insurance industry with- 
in the last year has been agreement 
on a legislative approach toward a s0- 
lution to this problem. “For the first}; 
time,” he said, “the insurance industry 
has ceased quarreling within its own 
ranks and has developed a_ program 
which all segments of the industry 
have adopted and agreed to support.’ 


Program Described 


This program favors the present 
safety responsibility laws in the vari- 
ous states and provisions to strengthen 
them where necessary. The program 
stresses better traffic safety, more fi- 
nancial responsibility and improved 
insurance coverages. 

Mr. Matthias said there is every like- 
lihood that the trend toward compul- 
sory will accelerate, and that in states 
where compulsory is enacted, the in- 
dustry will be faced with serious 
problems in maintaining adequate 
rates. 

He reported a growing industry dis- 
satisfaction with the all-industry rat- 
ing law found in most states, adding 
that there is a need for greater flexi- 
bility. The only way the _ industry 
can protect itself against overregula- 
tion and arbitrary refusals to approve 
adequate rate increases, he declared, 
is to amend the rating laws to give 
management more power to make 
rates, and to remove from those laws 
the present authority of supervisory 
officials to substitute their own judg- 
ment for that of management. 

Top management is responsible for 
making final decisions, but underwrit- 
ers are expected to contribute good 
judgment and constructive ideas for 
consideration, Paul E. Buehler, Beacon 
Mutual Indemnity, declared. The un- 
derwriter is more than a _ technician 
or a desk man, and his ability to judge 
human behavior is valuable. In most 
coverages, the human element of risk 
is more important than the physical. 


Position Has Greater Importance 


“The position of the underwriter has 
reached a new and greater impor- 
tance,” Mr. Buehler declared. ‘He oc-| 
cupies the choice location to see and) 
evaluate what transpires in the com-| 
pany and in industry as well. Top man- 
agement expects vision, assistance and 
leadership from an advantageous p0- 
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Workmen’s compensation underwrit-| 
ing was covered by Wayne Goettsch, 
Employers Mutual Casualty. In his dis- 
cussion, he analyzed what he called 
the “perennial question” which, from 
time to time, confronts every com- 
pensation underwriter: When is 4 
commission salesman an employe and 
when is he an independent contractor’ 
This, he said, is one of the most diffi- 
cult and vexatious questions facing 
agents and underwriters. “Frankly, n0 
one can give a correct answer with 
any degree of certainty. The laws of 
the various states on this question are 
unsettled and frequently contra 
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right of supervision and control by 
the alleged employer.” 

He warned that compensation ref- 
erees and courts are quick to seize 
upon the slightest evidence which may 
justify a finding that the relationship 
of employer and employe existed. “In 
view of the confused state of the law 
and the uncertainty as to the final out- 
come of such cases, it would seem un- 
wise for the underwriter not to insist 
on taking payrolls for such salesmen.” 

Donald Keck, Shelby Mutual, spoke 
on rating and auditing general liabil- 
ity. He said it is the auditor’s func- 
tion to police and refine the written 
business for the mutual benefit of in- 
sured and the company. “To ac- 
complish this,’ Mr. Keck explained, 
“he must be a diplomat, an underwrit- 
er, an accountant and above all, he 
must be persistent.” 

Discussing products liability, Rich- 
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When your client 
wants to know 


ee 99 
Why? 
wae YOU RECOMMEND an appraisal 
to an industrial, commercial or 
institutional property client, give him a 
copy of our brochure, “Appraisal Pro- 
cedure.” It will answer the many and 
frequent questions about the need for 
authoritative appraisals to establish in- 
surable values . . . assure compliance 
with co-insurance clauses, provide proof 
of loss . . . keep valuations up to date 
with current replacement costs. 

Many brokers and agents find “Ap- 
praisal Procedure” very useful, also 
our booklet, “What The Businessman 
Should Know About Fire Insurance” 
(100 pages of valuable information). A 
supply of both publications is yours 
without cost or obligation. Write 
Dept. NU. : 
THE LLOYD-THOMAS co. : IL 
Recognized Appraisal Authorities 
4411 Ravenswood Ave., Chicago 40, Ill. 
Offices Coast to Coast. 


First for Factual Appraisals Since 1910 
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O. R. BALL, INC. 


Fire - Inland Marine 
Allied Lines 
1544 Hanna Building 
Cleveland 15, Ohio 
Phone SUperior 1-7850 
Night Phones: MOntrose 3-7664 
Florida 1-5095 











RUSSELL K. OSBY, INC. 


World's Largest Specialized Claim Service 
Coast to Coast 
Specializing in the Negro Claimant 
All Lines. Adi at i} al. ai, 


Companies Only ia 
4254 So. Indiana, Chicago WAgner 4-6100 



















UTAH-IDAHO 
INSURANCE ADJUSTERS 


Home Offiee—428 Se. Main, Salt Lake City, Utah 








ben or night offiees: Ogden, Utah; Prove, Utah; 
jaho Falls, Idaho; Poeatello, Idaho; Twin Falls, Idaho. 
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HeNATIONAL UNDERWRITER 


ard Rosel, Mutual Service Casualty, 
said the underwriter’s most important 
obligation is to familiarize himself with 
the properties of the materials used 
in the manufacture of insured’s prod- 
ucts. The underwriter’s second impor- 


tant obligation is to acquaint himself | 
with insured’s reputation and integrity. | 
He summed up the field as being one | 


which offers the underwriter interest- 
ing challenges and a clear field for in- 
dividual judgment and expression. 

George Yencho Jr. of Pennsylvania 
Threshermen & Farmers Mutual re- 
viewed problems in underwriting coun- 
ty, township and municipal general 
liability. He observed that competition 
has been very keen when political 
subdivisions seek insurance, and pre- 
mium quotations vary tremendously. 
In some instances, there may be a lit- 
tle “political flavor’ involved in 
awarding the insurance; however, gen- 
erally it is placed on a sealed bid basis 
with the political subdivision reserving 
the right to reject any or all bids. 

Garage liability coverage and un- 
derwriting was described by Leonard 
Milstead, Equity Mutual, who defined 
the risks and coverages. 


Blackford Says He Will 
Stay At Department 
Helm, Not Run For Office 


LANSING—Commissioner Frank 
Blackford of Michigan has counted 
himself out of any race for elective of- 
fice this year. Mr. Blackford, who has 
held office since December, 1958, when 


Joseph A. Navarre, Jackson attorney, | 


resigned the post, never has been con- | 
firmed in office by the Michigan senate | 


and his prominence as a liaison man 
with the legislature representing Gov. 
Williams has indicated a possibility he 
contemplated a more active political 
career. In Democratic political circles 
he had been regarded as a possible 
entry either into the race for lieuten- 
ant governor or as a candidate for 
nomination for sixth district congress- 
man. 

“T have decided,” Mr. Blackford said, 
“that I cannot become a candidate for 
any elective office at this time because 
there are several important matters of 
great public interest before the de- 
partment ...and to leave the de- 
partment now would be unfair.” 

Observers regarded his statement 
as referring, at least in part, to the 
Michigan Surety difficulties. 


New AIU Director Meets 


Executives At N. Y. Dinner 


William G. Robertson, newly-ap- 
pointed a director of American Inter- 
national Underwriters, who is manag- 
ing director at London, was presented 
to executives of 13 insurers for which 
AIU manages foreign risks at a lunch- 
eon in the Waldorf-Astoria, New York. 

William S. Youngman, chairman, 
and E.A.G. Manton, president AIU, 
were co-hosts for the occasion. Among 
the dinner guests were Peter J. Berry, 
chairman Security-Connecticut; Wal- 
ter J. Christensen, president Loyalty 
group; James L. Dorris, president 
Hanover; Lester S. Harvey, president 
New Hampshire; William MacLean, 
president National Union; C. P. Cun- 
ningham, president American Home. 


Weisenburger Elected President 

Jack Weisenburger has been elected 
president of Mt. Pleasant (Mich.) Assn. 
of Insurance Agents. James B. Mac- 
Lean is the new vice-president; Roy 
Leonard, treasurer, and Charles Du- 
mon, secretary. 
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A MULTIPLE LINE 
COMPANY OFFERING 
COMPLETE FACILITIES 
FOR TODAY AND 
PROGRESSIVE PLANS 
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Pacrric Inpemnery Company 


Home Office @ Los Angeles 
Principal offices in Atlanta, Cincinnati, Dallas, Kansas City, 


os Angeles, Oakland, Phoenix, Portland, San Francisco, Seattle 
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See Your 
¥ Anchor Man for 
Helpful Assistance 


Wake Up Your Sales 


with Anchor’s 
Motel Owner’s Policy! 


Step into America’s exploding insurance 
market—a dynamic field of growth which already 
boasts of 1,197,000 rental units with an annval 
sales volume of $214 billion. Sell owners the one 
packaged policy that has “everything”... at 

a substantial saving. Convenient installment 
payments—credit for existing coverage. Motel 
owners in your territory are waiting to be sold! 
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MULTIPLE LINE FACILITIES 


A) ANCHOR 
CASUALTY COMPANY 


St. Paul 14, Minnesota 








Queen City 
INSURANCE COMPANY 
St. Paul 14, Minnesota 














A Message To Producing Agents 


Many of you who have been readers of the National Underwriter for many years will remember an advertisement we 
ran over 5 years ago which you answered and have since written millions of dollars of coverage on your clients. That 
advertisement read: 


“DEATH RIDES THE HIGHWAYS” 


It went on to describe what has come to be known as our famous Global Transportation & Pedestrian Policy No. 303 
which in brief read as follows: 


i 8  L) , eee rere Tee eer er eer ee Te eee eT Tee eT TT eT eee ee $100,000.00* 
OR—Permanent total loss of sight of both eyes, or loss of two limbs, or permanent 
total loss of sight of one eye and loss of one limb... . 2.2... eee eee eee eens $100,000.00* 
OR—Permanent total loss of sight of one eye, or loss of one limb .............. $ 50,000.00** 
eee eT rer Te TT ee Te Tee Te eT Tee eee $ 100.00 


Prorata Premium for—$75,000.00, $50,000.00, $25,000.00 


by one—any place in the world. 


(1) While driving an automobile or a passenger in one, or being struck \ See how coverages 
have now been im- 


(2) A passenger in an aircraft licensed to carry passengers—any place in proved by referring 


the world. | to (1), (2), (3), 
(3) A passenger in or being struck by any passenger-common carrier. (4) and (5) below. 


At that time the Global Transportation & Pedestrian Policy No. 303 was a standout in the Accident Industry and 
it remains so with many added features. 


Today this famous policy is being offered: 
(1) With double the original benefits—now (*$200,000.00 — **$100,000.00). 
(2) With the word “licensed” removed it now covers as a passenger in any aircraft. 


(3) With the word “passenger” removed from the common carrier clause—now it covers even as a 
passenger on a freight train, etc. 


(4) With new advantageous renewal provisions. 


(5) AND HERE IS THE IMPORTANT ONE — With Third Party Ownership privileges to avoid 
Federal Estate Taxes on the proceeds. 


Note—There never was nor is there now a fare paying passenger restriction in this policy. 
The premium remains the same — $1.00 per $1,000.00 — odds of 1,000 to 1. 





THE SAME COVERAGE AND FEATURES ALSO OFFERED UNDER OUR NEW MODERN 
EMPLOYER-EMPLOYEE GROUP CONTRACT No. 3030 AT 90c PER $1,000.00 





The automobile is the big killer and statistics show that the number of fatal traffic accidents is increasing. Don’t let 
your clients buy coverage under which the automobile risks are not covered. 

Write or telephone today for our new Pocket-size Accident & Health Brochure. You will see something different in 
the Accident & Health business. You can’t lose by doing so and you may well win many good clients and plenty of 
commissions for yourself. 


G. SHANNON GROVER & COMPANY 


Board of Trade Building © 141 West Jackson Boulevard 
Telephone WAbash 2-1100 ° CHICAGO 4, ILLINOIS ° Cable Address: Groco - Chicago 


UNDERWRITTEN BY EMPLOYERS MUTUAL CASUALTY COMPANY 
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